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PHILADELPHIA AUTO SITUATION 


Rate War Feared as Result of Club Competition 


HILADELPHIA, P.A., December 28.—Will 
Philadelphia and for that matter all of 
Pennsylvania soon enter into a rate war as 

This is a 

very much discussed subject here. In fact, 

several conferences have been held in this 
city during the past week or ten days on this 
very subject. It is interesting to note that all of them have been 
behind closed doors, so it is hard to say just what really hap- 
pened at them. The names of the most prominent underwriters 
and local company and Philadelphia branch managers in both 
the fire and casualty lines have been mentioned as parties to 
these conferences. 

The grave question being debated is the possibility of losing 


regards automobile insurance? 





a large volume of insurance on automobiles to the powerful 
automobile clubs of Philadelphia as well as to the other 85 
clubs in the State. These clubs claim to have an underlying 
membership of over 150,000 and as nearly every member is 
the driver of one or more automobiles, some company mana- 
gers, many general agents, and innumerable agents and brokers 
have visions of a goodly portion of this very remunerative line 
going West. Perhaps that may be the wrong direction but 
just the same they, that is, some of them, see it going. Others, 
of course, disagree and feel that no large proportion of the 
business will be lost. It appears that as yet these “standpat- 
ters” have not been affected by the loss of premiums. Some 
others less fortunate, or if not really less fortunate at least 
honest in their report of the situation, claim to have lost one 
One prominent underwriter of automo- 


policy after another. 


biles claims to have lost about $1,000 per day in premiums 
since the club plan started here in Philadelphia and other parts 
of the State. 

On the tongue of every one interested in this subject is this 
question—‘Why can’t premiums be reduced from 25 to 30 per 
cent to enable us to cope with this competition?’ The fire 
underwriters seem inclined to seek some reduction along these 
lines, with the understanding that the local agent agree to a 
reasonable cut in his commission at the same time. One large 
producer of automobile premiums has told his companies that 
he would be willing to accept a commission of 5 per cent on 
his business with a 10 per cent contingent if they would 
agree to a cut of 33 per cent in rates. While it would appear 
quite possible to get some action from a number of the fire 
companies, the representatives of the casualty companies say 
absolutely that they cannot afford to make any reduction in 
rates whatsoever. 

Gossip along the street has it that certain companies will 
announce very shortly a substantial reduction in their Pennsyl- 
vania automobile rates for fire, theft, property damage and 
collision (with $100 deductible clause only). If this is done 
certain casualty companies may possibly follow with cuts along 
similar lines. A very strenuous effort is now being made to 
keep these companies lined up with the conference, but agents 
and brokers from all sections of the State are making such an 
appeal that it is aimost certain something in the field of rate 
cutting is going to happen. This may bring a rate war, and 
the results of it—well, judgment had better be suspended for 
the present. Time alone will tell. 
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Actuaries’ Opinions on the American Men Mortality 


Table as a Legal Valuation Standard 


for Life Policies 


(Continued from previous issue) 


HE question as to whether the American Men Mortality 
Table should be made permissive as a legal valuation 
standard for life insurance policies has engaged the 
attention of actuaries, Insurance Commissioners and company 
officials throughout the country ever since it was first agitated. 
With a view to learning the real feeling of the companies, 
THe Spectator has communicated with the leading individuals 
in the field of life insurance endeavor and here, and in subse- 
quent issues, will present the replies received. 
Letters were printed in the issues of THe Spectator of 
December 3, 10, and 17. The following are additional answers ; 
others will be printed in subsequent issues: 


[To tHe Epitor oF THE SPECTATOR] 

You ask for an expression of my views with regard to the question, 
“Should the American Men Mortality Table Be Made Permissive as a 
Legal Valuation Standard?” 

The engaging word “Permissive” in this connection would perhaps 
make it seem plausible to give a prompt answer in the affirmative. But, 
the more one considers the question, the greater grows the doubt as to 
whether it would be wise for the insurance laws of the several states to 
allow an alternative legal valuation standard, involving a_ technical 
knowledge and proper reservations to be made in any comparison of 
mortality ratios, reserves, surplus, and the like, which are made between 
companies, some of which may be on the one basis and some on the 
other. I can only see confusion in this and in other respects in the 
use of such a dual standard. Unless the new American Men Table can 
be demonstrated to be more suitable than the present American Experi- 
ence Table from the standpoint of the business as a whole it would 
seem to be unfortunate for it to be written into the Insurance Codes of 
the different states as an alternative basis. Therefore, I would base 
my conclusion on the premise that it would not be wise to make any 
table permissive as a legal valuation standard which is not suitable from 
the broad standpoint of the business of life insurance as a whole. 

The proposed table is estimated to produce somewhat higher reserves 
than the present American Experience Table, probably about 2 per cent 
higher on the whole in the case of the average older company, but more 
than that in the case of some of the business of some younger companies. 
This is because a larger proportion of the business of some younger com- 
panies may be upon the Ordinary Life plan on which class of business the 
increase in the reserve by the use of the American Men Table would be 
about 7 per cent. Hand in hand with the use of such new table as a 
valuation standard would go the use of it for computation of premiums 
and surrender values. These uses are linked together and cannot well 
be separated. 

What are some of the advantages claimed for such table as compared 
with the American Experience Table? Many of the insuring public 
may think that by the use of it—a more “modern table,” following more 
closely the mortality now being experienced by the companies—the cost 
to the insurer would be reduced. It is hard to see how this could be so. 
For example, a mutual company operates on the principle of furnishing 
the insurance at cost, refunding in a given year any excess charge made 
to the insured in the previous year. If the excess charge is greater 
because of the basic table the refund is correspondingly greater. If 
anything, the requirements of somewhat higher reserves would operate 
the opposite way. Similarly, non-participating premiums of stock com- 
panies recomputed on the basis of actual experience regardless of the 
tables used for valuation purposes; and it is only because of a technical 


situation existing below ages 25 or 30 that at such early ages the non- 
articipating premium is somewhat higher than it would need to be, in 
the case of certain: companies. There would seem to be other ways to 
eliminate this comparatively small embarrassment, and yet this seems to 
be the most compelling reason that has been advanced for the use of the 
proposed table as an alternative legal valuation standard. 

I shall attempt now to enumerate on the other hand several reasons 
which appear to me to be the most cogent against the adoption of such 
new table: 

1. As far as the younger companies are concerned, there are doubt- 


less a large number of such companies, particularly those operating 
chiefly in the Southern States, whose mortality would exceed that of 
the American Men Table—a table representing the average of all the 
companies that contributed to such experience for the period from 1900 
to 1915; a period, by the way, which was entirely free from wars or 
epidemics. It would seem that the smaller companies would be handi- 
capped, therefore, if operating on a table which did not provide suf- 
ficient in the premiums for the mortality to be expected but which at 
the same time required larger sums to be set aside from year to year in 
increased reserves. 

2. The new American Men Table is not suitable as a basis for calcu- 
lation, at net rates, of the amount of paid-up or extended insurance a 
given cash value would purchase, the mortality on which apparently on 
the average considerably exceeds that by such table. 

3. If such table were adopted as a permissive legal valuation stand- 
ard, the Insurance Codes of the various states would have to be amended, 
at least as regards reserves and surrender values, and it would be almost 
hopeless to expect that this could be done uniformly and without the 
introduction anywhere of other unwise insurance legislation. It has 
been a hard and slow process whereby such laws in many States, built 
around the present American Table of Mortality, have evolved with 
inconsistencies eliminated sufficiently to make the laws workable. 

In brief, although the American Table of Mortality may be de- 
scribed as “out of date,” “antiquated,” et cetera, words a gocd deal in 
vogue nowadays, we have been able to accommodate ourselves to such 
table in such a way that no appreciable disadvantages result to policy- 
holders: and it would not seem well to disturb existing laws, or to in- 
troduce a table which in itself would not be suitable in at least one very 
important respect. Yours very truly, 

H. I. B. Rice, Actuary, 
The Connecticut Mutual Life Insurance Company. 


November 30, 1925. 


[To THE Epitor oF THE SPECTATOR] 

It seems as though the reasons should be conclusive which would war- 
rant a move involving the difficulty, danger, and labor required to change 
the legal valuation standard, but so vague and inconclusive are those 
advanced by the proponents of the adoption of the American Men Table 
as such as standard that its opponents find themselves much in the attitude 
of a pugilist when shadow boxing. 

The paper read by Mr. Corcoran at the last meeting of the National 
Convention of Insurance Commissioners probably furnishes the best 
point of attack. In fact, Mr. Robbins, Assistant Actuary of the New 
York Insurance Department, in discussing this paper, says that it gives 
so thorough an analysis of the question that “there is little new ma- 
terial to be added.” 

A careful analysis of this paper shows the reasons assigned in sup- 
port of the change for which the author argues to be far from convine- 
ing, and many of his statements of fact to be at least subject to doubt. 

(Continued on page 9) 
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THE NEW YEAR 

OOKING at it from an optimistic 
attitude, the New Year—1926— 
seems to hold out considerable promise 
The life in- 
surance companies prospered most dur- 
ing 1925, benefiting both from heavy in- 
creases in the market values of their in- 
vestment holdings and from an enormous 
increase in new business written. There 
have been years when such increases have 
left a skeptical feeling in the minds of 
the executives, who felt that the peak had 
been reached and that a natural retro- 
gression could be expected. But experi- 
ence and conditions now lead them to a 
contrary and more cheerful outlook. The 
record of 1925 points to the increased 
value in which life insurance is held by 
the public, to the increased efficiency of 
modern agency departments, and to the 
systematic training of agents which has 
so rapidly spread during recent years. 
The record does not point to saturation. 
Live, wide awake managers and agents 
would be quick to refute such an idea. 
All of them know that it is possible and 
indeed probable that new heights will be 
reached in years to come, if, indeed, not 
in 1926. There is no good reason to be- 
lieve, however, that 1926 will not itself 
bring new records. The life insurance 


for the insurance business. 


companies and the men who shape their 
destinies may look back at 1925.with a 
feeling of satisfaction in the knowledge 
that the record they have made means 
that this country will, in the future, be 
that much more livable for thousands 


and thousands who are dependent upon 
some human economic unit. 

The fire insurance companies have no 
such bright outlook. True they have 
benefited probably more than the life 
companies by the rise in security values, 
since they hold their assets in more liquid 
form. Undoubtedly their holdings are 
of a nature to respond more readily to a 
bull market. The fire companies are not 
so happy about their underwriting record. 
While, in a few isolated cases, some com- 
panies may show an underwriting profit, 
most of them will show a loss, some few 
perhaps rather heavy losses. Fires con- 
tinue to burn quite merrily, expenses are 
pared to a minimum and the tendency is 
for the 
than 


rates to move downward rather 
upward. Sharp competition for 
business has brought about much im- 
provement in property for which credits 
have been allowed in the rates, resulting 
in increased assumption of risk for less 
premium income. It seems to be gener- 
ally believed that rates are about as low 
as the companies can possibly afford and 
that concerted effort will have to be made 
in 1926 to prevent them from getting 
lower. There is no hope of raising them. 
Probably most underwriters look for- 
ward to 1926 with the hope that securi- 
ties will continue to go up and that by 
some miracle the fire loss might substan- 
tially increase. Those who expect the ful- 
fillment of the latter are real optimists. 
The casualty companies prosper the 
more in the face of opposition, chiefly 
from political sources. During 1925 they 
have been beset on all sides by ambitious 
or radical, or both, politicians, and their 
business has grown, probably with profit 
in some lines and losses in others but 
perhaps with a slight margin of profit in 
the average. Like the fire companies they 
will show excellent increases in the assets 
columns as a result of the rising secur- 
ity market. If their political difficulties 
are responsible for the growth, as hinted 
above, then they may look forward fairly 
cheerfully to 1926. Certainly there will 
be plenty of State monopolies in work- 
men’s compensation suggested. The ques- 
tion of compulsory automobile liability 
will get plenty of attention. Smurety rates 
will always be questioned. Many other 
unexpected difficulties are likely to turn 
up. In other words, the casualty busi- 
ness will continue to be a good business 
for a good scrapper. The men in it have 


5 


to be on their toes all the time, conse- 
quently their business continues to grow, 
and probably will continue to grow. 

Tue SPECTATOR wishes every one in 
the insurance business a happy New 
Year and, as per the above, is optimistic 
enough to believe that the wish will come 
true. 





Questions Studebaker Plan 

Mapison, Wris., December 26.—Insurance 
Commissioner W. Stanley Smith has ‘raised 
the question whether the Wisconsin resident 
agent insurance law will not be circumvented 
by a plan put forward by the Studebaker Com- 
pany for the insurance of new cars sold in the 
State and financed through the finance corpora- 
tion of the Studebaker Company. The Stude- 
baker Company is planning to offer insurance 
on all new cars and is financed by the Indus- 
trial Acceptance Company of Indiana. This 
insurance would be carried by the Home In- 
surance Company of New York, a regularly 
licensed insurance company of the State. 

The scheme proposed by the Studebaker 
Company differs in one respect from the 
Chrysler case. The insurance which the 
Chrysler cars proposed to carry was to be in 
a company not authorized to do business in the 
State. In the Chrysler case it was claimed that 
the contract for insurance was written in Mich- 
igan and was a Michigan contract. In the 
proposed Studebaker plan the policy for in- 
surance is to be authorized and delivered 
through an authorized agent of the Home In- 
surance Company in Wisconsin. 


Superintendent Beha Suggests Changes in 
Law 

Superintendent of Insurance James A. Beha, 
of New York, offers for consideration pro- 
posed amendments to section 97 of the insur- 
ance law which would provide for valuation of 
substandard risk policies on the same basis as 
standard risks at the actual ages of the risks; 
and would also permit inclusion in first year 
and total expense margins of actual loadings 
on premiums for total and permanent disability 
and accidental death benefits, but not any as- 
sumed mortality or similar savings on such 
benefits. 


National Savings Life Puts Over Million- 
Dollar Campaign in Home Town 

On November 1, the National Savings Life 
Insurance Company launched a $1,000,000 cam- 
paign in its home town of Wichita, Kansas. 
When the campaign closed on December 109, 
they had gone beyond their goal of $1,000,0co 
and according to a statement just issued by the 
officials of the company, the drive will be con- 
tinued until December 31, at which time the 
company plans on closing their books with 
over $10,000,000 of business in force. The 
National Savings Life is now operating in 
Kansas, Arkansas, Illinois, Missouri and Texas. 
Over $6,000,000 of business has been placed on 
the company’s books this year. 
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1s have just passed. y 
4) The old year has gone. The bells in the distant church \ 
>< towers tolled its departure and within the smallest fraction 

4 | of a second was ushered in 1926—not merely for us to begin 

> again, but to look forward and to go on with greater confidence R 
_ | that we might steadily progress. 

* 

ci We know not what it brings. We do know, however, b 
a that its successes will be what we make them. 

> It is God’s new year and our new year. | 
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THE NEW 
CALENDAR 


The curtain has risen on 1926. The farther you look the 
brighter its promises. It is everybody's new year, but yours 
in particular. 
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Time is fleeting and brief. The next milestone will be 
reached with seemingly greater swiftness than the one we 
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He will bless it to us all and make it happy and prosperous 
if we live up to a worthy resolution. 
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CASE UNDER. ADVISEMENT 
Decision on Petition of Illinois Bankers 
Life’s Policyholders Expected Shortly 


SprincFIFLp, I1z., December 26.—Petition 
fled by eleven Missouri policyholders in the 
Illinois Bankers Life Insurance Company, of 
Monmouth, for appointment of a temporary 
receiver for the company was taken under ad- 
visement by Judge Louis FitzHenry in Fed- 
eral court here this afternoon at the close of 
the hearing on the motion. Judge FitzHenry 
indicated that there would be an, early decision 
in the case. 

United States Senator Charles S. Deneen, 
counsel for the company, opposed the petition. 
Orla M. Hill, St. Louis, counsel for the Mis- 
souri policyholders, urged the appointment of 
a receiver. 

In asking the receiver, the Missouri policy- 
holders alleged a conspiracy by five directors 
of the company to confiscate the assets of the 
company by transferring to an old line com- 
pany which is owned solely by the five direct- 
ors. The pro-rata interest of the policyholders 
in the assets would be completely ignored, it 
is alleged by the petitioners. 

The directors named in the petition are: W. 
H. Woods, J. R. Ebersole, R. M. Work, F. 
M. Hallam and A. T. Sawyer. The petitioners 
assert that the five directors recent!y organized 
an old line insurance company to be known as 
the Illinois Bankers Life Assurance Company 
with a capital stock of $100,000 and a surplus 
of $50,000. The directors have proposed to 
policyholders a plan of reinsurance in the new 
company. Such a change would amount to con- 
fiscation of assets, the petitioners alleged. 

The Illinois Bankers Life Insurance Com- 
pany has 70,000 policyholders in eighteen States, 
outstanding insurance of $116,000,000, assets of 
more than $5,000,0co0 and a surplus reserve of 
$4,836,000. 

In counter-affidavits filed by Senator Deneen 
it was pointed out that every move contemplated 
by the officers had been carefully gone over 
by the Illinois Insurance Department and all 
the changes had been approved by it. The opin- 
ions of a number of insurance experts were 
presented to show that’ the Association’s pol- 
icyholders would be materially benefited by the 
proposed change to a stock company basis. 
Details of the plans were outlined in the is- 
sue of THe Specrator for December 24. 

Senator Deneen said in his argument that the 
case did not properly belong in Federal court. 
He said that the laws of the State provide 
that such action must be ins‘ituted by the at- 
torney-general of the State at 
the insurance examiners. 

He declared that there was nothing in the 
records to justify the charge that the company 
Was to be sold. The plan of reinsurance in 
the new company, he said, is being submitted 
to the policyholders, who themselves voted on 
the matter on December 30. 
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—Ira Larkin Wilson, district manager of the Guar- 
antee F P et i 

antee Fund Life Insurance Association, died last 
week after a month’s illness with pneumonia. 





Metropolitan National Life Organizing 

TorpeKA, Kan., December 26.—A new Kan- 
sas life insurance company expects to begin 
about February 1. The Kansas 
charter board has issued ificorporation papers 
to the Metropolitan National Life Insurance 
Company of Topeka with a capital of one hun- 
dred thousnd dollars. The incorporators of 
the company are all Topeka and Atchison men. 
Paul G. Bidley, superintendent of agents for 
the Liberty Life of Topeka for the past two 
years, is to be vice-president and manager of 
the new company. Frank M. Woodford, presi- 
dent of the Atchison Savings Bank; W. C. 
Achison; M. C. Woodford of 
Atchison, and L. L. Bodley of Topeka are the 
other incorporators. 

The same group of men took out a charter 
for the Metropolitan National Investment 
Company, which will act as a fiscal agent for 
the life insurance company. The company 
announces that all of the capital had been fully 
subscribed and that none would be placed on 
the market for the present and that the com- 
pany was in readiness to do business as soon 
as the forms and other materials could be 
printed and the organization of an agency force 
completed. 
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Kansas Life to Build 

Topeka, Kan., December 26.—The contracts 
have been let for the construction of the new 
home office building of the Kansas Life Insur- 
ance Company of this city. The building will 
face the Kansas State house. It will be of a 
monumental type of construction, of Bedford, 
Ind., limestone and will cost approximately two 
hundred thousand dollars. The building will 
have two floors and a basement but the walls 
of such weight that five additional floors may 
be added. The company let all of the con- 
tracts at once and the work on the new build- 
ing is to begin as soon as the weather will per- 
mit. The structure is to be completed next 
fall. The lease of the company’s present quar- 
ters in the insurance building expires in a year. 

The Kansas Life will occupy the basement 
as a storage room for records and supplies and 
the bank floor as a general office. This floor 
will have a large mezzanine for workers. The 
second floor will be rented for the present ana 
until the demands for space require its use by 
the company. 


Gives Christmas Entertainment 

Des Mornes, Iowa, December 26.—Three 
hundred officers and employees of the Equitable 
Life of Iowa were guests of the company at 
the annual Christmas observance Thursday at 
Hotel Fort Des Moines. A dinner, followed 
by a program, and the distribution of favors 
fitting the holiday season made the occasion 
a most enjoyable one. Gifts of 
baskets of fruit to each guest followed. For 
the first time in many years F. M. Hubbel’, 
who organized the company in 1867 and who 
holds the first policy issued, was unable to be 
present on account of a recent severe attack 
of pneumonia. , 
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Houston Special Insurance School 


The first of the special terms for which- Dr. 
Chas. J. Rockwell has been engaged for the 
year of 1926 will open January 25 under the 
auspices of the Houston, Texas, Life Under- 
writers Association. The course will be the 
standard university course as prescribed and 
approved by the educational committee of the 
National Association of Life Underwriters un- 
der a faculty of trained instructors. 

Dr. Rockwell, himself, will handle the two 
subjects of the Functions of Life Insurance, 
and the Principles of Life Insurance Sales- 
manship, on which he is an outstanding author- 
ity. His fifteen years of experience in per- 
sonal selling and general agency supervision, 
and his work in connection with the former 
Carnegie school and the recent University of 
Pittsburgh school, give a unique value to his 
instruction. 

Policy study and case analysis will be con- 
ducted by Russell-S. King. Mr. King is a 
graduate of the original Carnegie course, was 
an instructor at the St. Louis and Buffalo 
terms, then educational director of his own 
company. Following this, he was assistant 
general agent at Chicago, resigning at the 
death of his associate to again take up institu- 
tional instruction. 

E. J. Montague, also a graduate of Carnegie, 
and an instructor of long experience, for some 
years director of field service for his company, 
will have charge of prospecting practice, field 
service and territory development, for which 
his education, personality and long experience 
have given him special equipment. 

Home Life Director Dead 

Richard M. Hoe, president and director of 
several companies and member of several 
clubs, died of heart disease at his home, I1 
East 71 street, New York city, last week. He 
was seventy-four years old. He was a trustee 
of the Bowery Savings Bank, president and a 
director of the Dows Estates, Inc., a director 
of the Bond and Mortgage Guarantee Com- 
pany, and a director of the Home Life Insur- 
ance Company of New York. Mr. Hoe was 
a member of the Metropolitan, Grolier, Down 
Town, New York Yacht and Union League 
clubs and the Automobile Club of America. 


Hiram T. Lewis Mutual Life Manager in 
Minneapolis 

To meet the growing demands in Minnesota 
and North Dakota, the Mutual Life Insurance 
Company of New York has arranged to open 
an independent agency in Minneapolis, and to 
facilitate the handling of its business in that 
territory the company will combine its Fargo, 
N. D., office, with the new agency and will 
instal Hiram T. Lewis, at present its Fargo 
manager, in the new Minneapolis agency. 

The territory assigned to the new Minneap- 
embraces the State of North 
Dakota and twenty-two counties in Minnesota. 
From January 1 to February 1, Mr. Lewis wi!l 
occupy the company’s present branch quarters 
in Minneapolis. 


olis agency 
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IN FIVE YEARS— 


The Missouri State Life 
HAS 


— increased its life insurance in force 


$261,000,000 


— increased the number of lives insured 


105,000 


— increased its assets 


$30,000,000 


— increased its Group insurance in force 


$58,000,000 


— increased its Accident and Health annual premium income 


$439,000 


— increased its field organization more than 100 per cent. 
— increased its Home Office by the addition of five stories 
NIN 
THE COMPANY OF OPPORTUNITIES 
REDE 


MISSOURI STATE LIFE INSURANCE COMPANY 


M. E. SINGLETON, President HOME OFFICE, ST. LOUIS 
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Actuaries’ Opinions on the American Men 
Mortality Table as a Legal Valuation 
Standard for Life Policies 


(Continued from page 4) 


For example, on page 6, in referring to a table 
showing the mortality experience of eighteen 
companies over a considerable number of years, 
the authors says “We see from this table that 
the mortality experience is not only far below 
the American Experience, but that it is de- 
parting farther and farther from that table. 
With the exception of the period containing 
the 1918 influenza losses, there is a steady de- 
cline’-—when, as a matier of fact, the table 
shows that seven of the companies had a higher 
rate of mortality in 1924 than the average for 
the preceding five-vear period. And _ then, 
after showing the 1923 experience of one of 
the largest companies at selected ages, Mr. 
Corcoran remarks “We, therefore, see that 
this table is not only inaccurate, but it is not 
even consistently inaccurate.” But he does not 
point out that this same experience, when 
translated into terms of the American Men 
Ultimate Table, would show a variation of 93 
points (34 per cenit to 127 per cent) as com- 
nared with the range of 102 points, which, in 
Mr. Corcoran’s opinion, utterly condemns the 
old table. 

The statement is made on this same page 
that “The chief uses of a mortality table are 
the computation of premiums, reserves, and, 
in the case of participating companies, divi- 
dends.” But the use of the American Expe- 
rience Table for the calculation of premiums 
and dividends is immediately denied, so that 
the only use left is the determination of re- 
serves: and, as in the ageregate the reserves 
admittedly will differ very little as between the 
two tables, and since we are allowed a much 
greater latitude than most of us use in the 
actual spending of the reserves in the way of 
surrender values granted to the individual, the 
last chief use of the mortality table vanishes. 
This last statement seems to me to refute the 
assertion on page 8 that surrender “values are 
not at all in accord with the proper mortality 
experience.” 

The statement that non-participating compa- 
nies might somewhat reduce their rates at the 
younger ages, if the valuation standard per- 
mitted, is probably true, but the comparison 
with participating companies, as given on page 
7, does not necessarily show that the whole 
trouble is one of the valuation standard. 
When a participating company, charging $20.55 
for an ordinary life policy at age 25, pays a 
dividend at the end of the first year of $6.24, 
after paying acquisition costs of $12.78 (at a 
low estimate) and providing for a reserve of 
$8.60, one almost thinks that the question of 
mortality tables and reserve standards has been 
overlooked. 

This naturally suggests a thought which, in 
my opinion, is not receiving the attention it 
deserves, I believe that one of the troubles 
with life insurance to-day is too keen a com- 
petition hetween companies. It is not in the 
interests of the general public that companies 
be encouraged to make a more strict selection 
of risks in order that dividends may be higher 
or non-participating rates may be reduced, and. 
if a change in the valuation standard results in 
lower premitms and higher reserves, it is not 
difficult to see the incentive to an effort to still 
further reduce the mortality rate by more 
careful selection. From an economic point of 
view, of otherwise equally well-managed com- 
panies, that one is best which has the highest 
tate of mortality. 

Of Mr. Corcoran’s five reasons for the 
change, it may be said that the first is a state- 
ment with which many will not agree. In the 


he of the wonderful development of the 
usiness along perfectly safe lines; it is hard 


to believe this assertion, but, if true. the move 
should be for a compulsory change, rather than 
a permissive one. 

The second reason may be admitted to be 
true as a fact without being conclusive as a 
reason. A mortality table which too nearly 
reflects the actual facts regarding present-day 
mortality on insured lives in the aggregate 
may, for that very reason, be an unsafe legal 
standard. 

The third reason might be true if the change 
were to be made compulsory but many of the 
objections to the gain and loss exhibit would 
be intensified if a considerable number of com- 
panies adopted one standard and many others 
the other. 

The fourth reason is probably sound, but, 
as before intimated, the correction of this al- 
leged inequity might be accompanied by a situ- 
ation open to more serious objection. 

The fifth and last reason assigned in favor 
of the change does not impress me as being 
true. I do not believe that the present legal 
standard makes it impossible or difficult to ar- 
rive at an equitable distribution of surplus. 

The objections to the proposed change which 
seem to me most important can be _ briefly 
summed up under three heads—practical, ac- 
tuarial, and economic. 

The practical difficulty is in securing a uni- 
form, concurrent legislation covering in all of 
the States all of the points which should be 
covered in such a change, and a dangerous 
possibility of improper legislation when this 
entire matter is opened and a great amount of 
labor and expense without adequate return. 

The actuarial objection is that the new table 
is not safe for all classes of companies, and 
has not in it the margins of safety sometimes 
needed to enable a sick company to recuperate. 
\ lower premium with a higher reserve nec- 
essarily means a decreased surplus earning 
power. Mr. Robbins even hints at the neces- 
sity for contingency reserves. Safety in times 
of stress is better assured by surplus or sur- 
plus earning power than by reserve liability. 

The economic objection has already been 
referred to at sufficient length. 

In a matter of this sort, the burden of proof 
should rest upon those desiring the change, 
and, after having given close attention to 
everything written or said upon the subject by 
those in favor of the change, I feel that they 
have fallen far short of proving their point. 

Yours very truly, 
H. W. Buttorrn, 


Actuary, American Central Life Insur- 
ance Company, Indianapolis. 
November 25, 1925. 


Blackburn on Life Insurance 

Under the above title, Thomas W. Black- 
burn, secretary and counsel of the American 
Life Convention, has issued an attractive book 
which is made up of a number of leaflets is- 
sued by Mr. Blackburn from time to time 
during the past two years. It deals with vari- 
insurance and makes 
reading for the 


ous aspects of life 
interesting and instructive 
agent or the layman. 





Fort Dodge Life Men Elect 

Drs Mornes, Iowa, December 26.—G. B. 
Cox was elected president of the Fort Dodge 
Life Underwriters at the annual meeting last 
week. George Seal was named as vice-presi- 
dent; L. H. Minkel, secretary, and C. F. 
Brewer, treasurer. The Fort Dodge under- 
writers are endeavoring to have a State-wide 
organization of life underwriters formed. 


9 


John Hancock Adopts Salary Deduction 
and Wholesale Insurance 

In a letter to the field force of the John 
Hancock Mutual Life Insurance Company, 
President Walton L. Crocker announces that 
beginning with January 1 the company will 
adopt two new phases of insurance known as 
salary deduction and wholesale, in addition to 
the group insurance which the company has 
now been doing for some time. 

President Crocker says that these various 
plans of “mass insurance” seem to be natural 
and inevitable developments of life insurance 
business, that salary deduction and wholesale 
plans supplement the group insurance idea and 
complete the circle. 

The only qualification as to this announce- 
ment is in the “wholesale” which cannot now 
be issued in Massachuse‘ts, where for the time 
being a decision of the attorney-general makes 
it impossible. 

While group insurance takes care of all 
employee groups in excess of fifty, the so- 
called wholesale plan will provide insurance 
for groups of less than fifty. The salary 
deduction plan fits in where neither the group 
nor the wholesale insurance are adaptable. 


Hillis C. Rhyan Appointed by Guardian 
Life as Manager at Milwaukee 
The Guardian Life Insurance Company of 
America has announced the appointment of 
Hillis C. Rhyan to succeed A. L. Tschannen, 
who resigned his managership of the Guardian’s 
agency in Milwaukee to return to the field of 
personal production in his former territory at 

Highland, Il. 

Mr. Rhyan has been in the insurance busi- 
ness for about thirteen years, both fire and life, 
and is one of the most active underwriters in 
the Milwaukee territory. Of more recent 
years he has devoted all of his efforts to life 
insurance production. 

A strong personal producer himself, he has 
also demonstrated his ability as an organizer 
and supervisor, acting in his former connection 
as a district manager in Milwaukee and adja- 
cent territory for the past three and a half 
years. In that time the district under his direc- 
tion produced over a million dollars of new 
business annually. His promotion now to the 
full direction of the Guardian’s Milwaukee 
office is in recognition of this past good work. 


Discussion of Unemployment Insurance 

A round-table discussion of the cost of un- 
employment insurance was held on Wednesday, 
December 30 at 2 p. m. at the Hotel Pennsyl- 
vania under the auspices of the American Eco- 
nomic Association and the American Associa- 
tion for Labor Legislation. The round table 
was under the chairmanship of R. H. Blanch- 
ard of Columbia University. The discussion 
was led by R. A. Hohaus, assistant actuary of 
the Metropolitan Life Insurance Company; 
Dr. B. M. Squires of the Trade Board, Men’s 
Clothing Industry, Chicago Market, and Dr. 
Leo Wolman of the Amalgamated Clothing 
Workers of America. 
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The Largest Life Insurance Policy 


Paid in 1924 


On a single life was ONE MILLION FOUR HUNDRED FORTY TWO THOUSAND SEVEN HUNDRED 
THIRTY-TWO DOLLARS 

Then There Were 
Seven policies paid on single lives each over a 


HALF MILLIONEDOLLARS 
Probably a score or so more of ONE TO FOUR HUNDRED THOUSAND DOLLARS. 
The Above Are Big Figures From Big Business of Big Men InfA Select Class. 


THE INTER-SOUTHERN LIFE INSURANCE COMPANY 


Louisville, Kentucky 


Protects individuals and groups of The Great Common Class of American Citizens with an insurance in force of over One 
Hundred Million Dollars. ; 


The Beneficiaries of these policies are under the same Legal Reserve Laws as were the big policies in the select class. 


The Agent bearing a check of thousands rather than millions, to an individual beneficiary of that great class of the common 
people, rural and urban, constituting the strength of the Nation; people who read, write, think and build homes thereby stabilizing 
government, is getting a reaction for himself that is impossible in the select class settlement. 


THE INTER-SOUTHERN LIFE INSURANCE COMPANY 


‘Louisville, Kentucky 


Caters to INDIVIDUALS AND GROUPS OF THE GREAT COMMON PEOPLE and wants agents who love just ‘‘folks” 
and are anxious to teach folks how to build an estate through life insurance even from small beginnings. 


























The Union Central Life Insurance Company 


Cincinnati, Ohio 


requests the pleasure of your attention on the air every Sunday Evening at a quarter past 
nine o’cJock, Centra] Standard Time 


to meet 


Mr. Siegmund Culp 


and his twelve piece orchestra of 


Cincinnati Symphony Orchestra Artists 


At a later date there will be more brief health talks by the Union Central Medical Director, 
Dr. William Muhlberg, for our mutual welfare, that the mortality rate may be lower and 
dividends higher in both your company and ours. 


Station WSA I Wave Length 325.9 
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HE Observation Post is glad indeed to give 

space to the following letter received 
from no less a personage than the president of 
the Insurance Advertising Conference. After 
perusing it, we conclude that tobacco is sold 
by direct mail advertising much more easily 
than is insurance. We'll wager that the Na- 
tional Company’s 
perienced any such rush as is described below 
as a result of two thousand letters. 


Surety offices never ex- 


[To THE OBSERVATION Post] 

Are you listening? 

I can’t tell, from here, who you are, but I’m 
inclined to believe you are a very thorough 
“Observer,” or endowed with greater oracular 
powers than any other human it has been my 
pleasure to meet—or even hear of. wm 

In the march of events, I’ll explain, a Trinity 
Place building that has faithfully served for 
more then a quarter of a century gives way 
this New Year’s Day to a modern edifice more 
in keeping than the present structure with its 
granite and steel surroundings. Tenants must 
necessarily vacate. One is a dealer in pipes, 
cigars, tobacco, and cigarettes. In some man- 
ner he learned I was President of the Insur- 
ance Advertising Conference and quite natu- 
rally believed me as clever, if not as famous, 
as Will Rogers and Irvin S. Cobb. Let me 
hasten to assure you his informant certainly 
was other than myself. Of course, when men- 
tion was made by this tobacconist of my high 
position in the advertising world, I must con- 
fess my manner of complete modesty was 
adroitly and successfully assumed. That na- 
turally confirmed the information my advance 
agent had conveyed to him. 

This tobacco man must vacate. Christmas 
was approaching and a full complement of 
stock must be moved before the New Year. 
Could I suggest anything? Would a letter 
help? Who should get one? Should he use 
an envelope stuffer? So without any sugges- 
tion of either, “price,” as is the compensation 
of an ordinary advertising man, or “emolu- 
ment” the reward for a Will Rogers, I under- 
took the task of clearing his shelves. 

About 10 o’clock on the morning following 
the deposit at City Hall Post Office of a couple 
of thousand letters the jam started. Nearly 
everyone who entered that little tobacco shop 
during that day, and in fact every day right 
up to Christmas Eve, drew forth the letter he 
received. He must get a pipe for Uncle John, 
or a box of choice cigars for the “boss.” 
Brazenly, I reveal some desired special brands 
of cigarettes for “the wife,” or perhaps— 
Well, anyway, instead of the usual Holiday 
force, consisting of proprietor and son-in-law, 
it was necessary to commandeer four sons and 
a couple more male relatives to properly 
handle the Christmas exodus. Instead of an 


“assortment of the choicest,” as our advertis- 
ing honestly described, Thursday night found 


the shop looking as it might after the Sheriff 
seized it. In a sense, it was a complete wreck, 
much to the elation of the tobacco man and 
the crew. 

Having mentioned nothing about “fee,” or 
“retainer,” or even so plebeian a thought as 
“price,” as it was a wholly gratuitous act of 
my own—performed on my own time—I with- 
drew to my own sanctum in possession of the 
joy that cometh to the blessed who giveth 
rather than receiveth. 

And then, tawdry commercialism crossed my 
threshold on Christmas morning—a messenger 
carrying a neatly wrapped package, desirous of 
obtaining my signature on a crumpled little 
slip that probably once was white, and mani- 
festly expectant of a messenger’s dole. Here 
was my emolumenta— little note: 

Dear Mr. Collins: 

I had hoped you would come into the 
store yesterday, as I saved these cigars all 
week for you. They are the kind you al- 
ways smoke, and since you would not let 
me pay you for the work you did for me, 

IT can only send you these with my hearty 

thanks and deep appreciation of your 

kindness. 

Hardly anything but fixtures will have 
to be moved to our new location as the 
people who received the advertising you 
prepared, certainly cleaned us out. Merry 
Christmas, etc., ete. 

So even if Irvin S. Cobb has “stamped it 
[the tobacco field] with the seal of literary 
approval,” and Will Rogers has “pointed the 
way, writing cigarette advertisements at what 
is not a price but an emolument,” haven't I 
deserved a higher niche if I can afford to write 
successful copy, seeking neither? 

Observation Post’s ambition (if he were a 
member of the Insurance Advertising Confer- 
ence) “to eventually emerge as a writer of to- 
bacco advertisements at a salary far above that 
of a lowly insurance company president” came 
to my attention after Christmas Day, but in 
time to adopt as my own New Year Resolution. 

Therefore, I have resolved (all credit due 
you) to regard the peak of my ambition 
achieved only when I have become the chair- 
man of the Board of Directors of a company 
writing every known form of _ insurance, 
thereby having the time and opportunity to 
prepare effective copy for the Tobacco Trust 
itself. 

A worthy ambition, eh what? 

Yours very truly, 
Epwarp A. COLLINs, 
President Insurance Advertising Conference. 
December 26, 1925. 
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—A recent issue of the New York Evening World 
series of articles on bail 


contained an _ interesting 


bonding by five district aottorneys of New York city. 























FRANK M. CHANDLER PROMOTED 


Indiana Manager of The Travelers Was 
Originator of Insurance Day Idea 


Announcement has just been made that 
Frank M. Chandler, manager for casualty lines 
of the Indiana Branch of the Travelers, is be- 
ing transferred to Dallas, Texas, as manager 
for that State, effective February 1, 1926. This 
promotion for Mr. Chandler is a loss to the 
Insurance Federation of Indiana, of which he 
was president for two years, and also to the 
Indiana Insurance Day Movement, of which 
he was the inventor and general chairman for 
two years. 

Mr. Chandler has not only served the Trav- 
elers well in Indiana but without doubt the 
remarkable growth and achievements of the 
Insurance Federation of Indiana is due by far 
in the major part to him. It was in the mind 
of Mr. Chandler that the “Insurance Day” 
idea was conceived and through him, Indiana 
claims the distinction of being the pioneer in 
the movement. a 

Mr. Chandler has been in Indiana for six 
years after having served the Travelers in 
New York State. Practically his entire busi- 
ness career has been with the Travelers. The 
Travelers’ business in Indiana has trebled dur- 
ing his managership. 

In New York, he was president of the In- 
surance Federation of that State and was a 
member of the executive committee of the 
New York State Association of Local Agents. 

Since coming to Indiana, he has addressed 
many insurance meetings and civic clubs on in- 
surance topics. At the present time, he is 
chairman of the executive committee of the In- 
surance Federation of Indiana, and he was re- 
cently chairman of the insurance committee of 
the Chamber of Commerce of Indianapolis. He 
is a member of the Columbia Club, Indianap 
olis Athletic Club, Rotary Club, Elks anit 
Shriners. 


Massachusetts Bonding to Increase 
Capital 
An increase of $1,000,000 in capital and a like 
amount in surplus, by the sale of new stock at 
200 per cent, is proposed by the directors of 
the Massachusetts Bonding and Insurance Com- 
pany of Boston. 











TO BROKERS 
For the only policy issued paying a woman for every illness (no exception) call 
THE MEACHAM AGENCY, Inc. 
Managers, Times Square Branch, Accident and Health Dept. 


INDEPENDENCE INDEMNITY COMPANY 
Times Building, Broadway and 42nd St., New York City 
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CASUALTY AND SURETY CLUB HAS 
CHRISTMAS PARTY 


Annual Gathering Reflects Holiday Spirit 
in Fun and Frolic 


The informal dinner and Christmas party 
of the Casualty and Surety Club of New 
York at the Hotel Astor on Tuesday night, 
December 29, was, as usual, a very happy af- 
fair. There were no speakers and the dinner 
was most enjoyable, the whole program being 
in accord with the holiday spirit. 

At a brief 
officers were elected: President, James A. 
Garrett, manager of the Eastern department of 
the National Casualty Company; first vice- 
president, Edward C. Lunt, president of the 


business session the following 


Sun Indemnity Company; second vice-presi- 
dent, Frank J. O'Neill, vice-president of the 


Royal Indemnity Company; secretary-treas- 
urer, John Baptiste, of the John F. Curry 
Agency. Additional members of the executive 


committee were also chosen, as follows: E. 
A, St. John, president of the National Surety 
Company; Welles L. Allen, resident vice-pre- 
sident of the Standard Accident Insurance 
Company; Thomas J. Grahame, resident vice- 
president of the Globe Indemnity Company; 
John McGinley, manager of the metropolitan 
office of the Travelers; and Paul Rutherford, 
vice-president of the Hartford Accident and 
Indemnity Company. 


Empire Title and Guarantee Under Way 


The New York Insurance Department has 
completed a preliminary examination of the 
Empire Title & Guarantee Company of Brook- 
lyn, New York city, which is in the process of 
organization. The capital of the company is 
$250,000, divided into 2500 shares of $100 each, 
and the surplus is $25,000. As of November 
18, and within one year from the filing of its 
notice of incorporation, the company has sold 
2459 shares of the stock. The subscription was 
at the rate of $110 per share. The examination 
shows capital stock account of $207,240, and 
surplus account of $20,736. The officers of the 
company are as follows: Edward A. Richards, 
president; John A. Paynton, vice-president; 
Frederick S. Robinson, vice-president; Andrew 
J. Brislin, treasurer; Harry V. Kelly, assistant 
treasurer; Edouard C. Ponitz, secretary; Clara 
A. Oltman, assistant secretary and general 
manager, and James H. Scrimgeour, solicitor. 





Business Mens Assurance Plans Big 
Meeting 


Mens Assurance Company, 
Kansas City, Mo., will hold the annual meet- 


ing of its 1000 Club at the home office Jan- 
wary 5, 6 and 


The Business 


7. Arrangements have been 
made to broadcast the program of the banquet 
which will be held on the evening of January 
7, The company will have the air from 7 to 
10p. m., broadcasting from WHB, the Sweeney 
Au‘omotive and Electrical School’s station at 
Kansas City. The famous B. M. A. quartette 


will be featured and Ralph Parlette, well- 


known Chautauqua lecturer, will speak. 


British Motor Traffic 


(from Our London Correspondent) 


Lonpon, Enc., December 10.—Motor insur- 
ance has in the past few years assumed con- 
siderable prominence in insurance circles; and 
the demand therefor is rapidly expanding. 
There has just been published by the Ministry 
of Transport a Report (as presented to Parlia- 
ment) on the Administration of the Road Fund 
for the year 1924-1925, which gives some very 
in‘eresting statistics with regard to motor 
traffic. 

Figures for the four complete calendar years 
during which the present system of registra- 


tion has been in force show the following (ap- 


proximate) results: No. of No. of 
Motor Driving 
Year Vehicles Licenses 
De od Sahoo wees 873,665 1,106,000 
RO, eae 979,000 1,210,700 


1,141,400 
1,335,600 


1,416,400 
1,644,400 


Casualty Running Mate for St. Paul Fire 
and Marine 

Incorporation articles for a proposed casualty 
running mate for the St. Paul Fire and Marine 
Insurance Company and the Mercury have 
been completed and are to be put before the 
directors of these companies shortly, The new 
company is to be known as the St. Paul-Mer- 
cury Indemnity Company, of St. Paul, and 
plans to start with a capital of $250,000 and 
a surplus of $500,000, both of which may be 


increased from time to time. 


Proceedings of the Casualty Actuarial 
Society 

The Casualty Actuarial Society has issued 

SI, Part HE, 

This number 


under date of June 5, Volume 
Number 24, of its Proceedings. 
includes the address of President G. F. Michel- 
bacher on “A Survey of the Present Situation,” 
and papers by Fred S. [eon S., 
Senior, Clarence W. Hobbs, and H. P. Stell- 
wagen, as well as book reviews, actuarial, sta- 


Garrison, 


tistical and other notes. 
Surety Hearing 
State Architect Sullivan W. Jones, who is 
conducting the investigation concerning the 
bonding of State ,contracts, Frank J. 


O’Neil, vice-president of the Royal Indemnity 


heard 


Company, as a witness at the resuming of the 
Mr. O'Neil testified con- 
surety 


hearings this week. 


cerning the arrangement between the 
companies and the Towner Rating Bureau in 
regard to the making of surety rates, and also 
his company’s contract with Rose & Kiernan, 


Inec., its general agents at Albany. 





Life and Guaranty Organized in Hartford 

The Life and Guaranty Insurance Company 
has been organized with an authorized capital 
of $200,000. Ralph B. 
president and W. Ross McCain, secretary. The 
charter of the company was recenily acquired 
by the A&tna (fire) Insurance Company, when 
the A£tna decided to underwrite casualty lines. 
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Ives has been made 


It is pointed out that, on the basis of tihe 
1921 census of population, the figures for 1924 
represent one motor vehicle for every thirty- 
two persons in Great Britain and one driving 
license for every twent'y-six. 

Subdivided, motor vehicles are grouped in 
classes as below: 


Cars taxed on horse power............... 474,000 
CYGIES co asia dein adadedécvecuces a aoe eaaeaus 496,000 
PUGS) WENIOINE DD co cadeivewseccnance vane 600 
Commercial goods vehicles............... 210,000 
Road locomotives, 6. : occ cccccvcosccees 2,300 
MONGE DIOHGDS: - C1Gs<cciccexwnnenoucuaws 16,000 
NiOtOe | CAE, Gains J onse erence eaeeen 1,400 
Motor SAGhNGNS: \ccceesdacueaweeceus aoe 94,000 
ENGIICANG «orcad ae 6, sidtcrort ka racvemmneasice@ ane 14,100 
General trade licenses...........ccccccee 2,300 
Limited trade leensé$s.<oc.6 6 ccescncccaes 10,400 
Exempt licenses (fire engines, ambulances, 

FORE TOMEWE, CO isda aecsaeeaccn sures 14,500 


1,335,600 


International Insurance Intelligence 
Under the title 
English and Danish pubiishers, a book of over 


above has been issued, by 
1000 pages, printed in English, which first de- 


scribes the law and practice of marine, fire, 


and reinsurance, and alse tells about the work- 


ings of Lloyds, and then presents. statistical 
and other data concerning insurance companies 
throughout th world, divided into two sections 
The coun- 
tries are arranged alphabetically, as are the 
located in and the 
information given under cach country includes 


—-European and Extra-Furopean. 


companies each country, 
a summary of insurance laws, companies’ ac- 
counts, and lists of foreign companies operating 
in the respective countries. In general, the 
balance sheets are given as of Pecember 31, 
1923, and 


disbursements for 


income and 
The prin- 


items of 
1923. 


cipal items viven for cach company, so far as 


comparative 
1922 and 
possible, are: Name; head office; assurances 
capital ; 
net premiums by classes for 1921, 1922, 
and 1923; fire and marine (separately) 
miums, claims, commissions, management ex- 
penses, premium and losses reserves, for 1922 
1923; dividend ac- 
count for 1923; abridged balance sheet, Decem- 


written ; board chairman and = man- 
agers ; 


pre- 


and interest reventte and 
ber 31, 1923, showing classes of investments, 
capital, reserves and creditor accounts; also 
life department data. The book is very com- 
prehensive and should find a place in every 
It may be obtained at $20 


per copy through The Spectator Company. 


insurance library. 


Automobile Insurance 

Among the reviews of publications, in the 
Proceedings of the Casualty Actuarial Society, 
FE. P. contributes an interesting 
article on the entitled “Automobile In- 
surance,” by Ambrose Ryder, published by The 
He describes it as “an 
interesting and valuable book,” and one which 
“might be read with profit by any one con- 


Stellwagen 


book 


Spectator Company. 


nected with the automobile business, whether 
underwriter, adjuster, statistican, or agent.” 
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OVER HALF A CENTURY OF INSURANCE SERVICE 
SOME FIRE, CASUALTY AND MISCELLANEOUS INSURANCE PUBLICATIONS OF 


THE SPECTATOR COMPANY 


Standard Insurance Publishers 


THE SPECTATOR 
An American Weekly Review of Insurance—Subscription, $4.00 Per Year 
THE INSURANCE YEAR BOOK, 1925 


FIRE AND MARINE VOLUME $20; CASUALTY, SURETY AND MISCELLANEOUS VOLUME $20 
LIFE INSURANCE VOLUME $20; SET OF THREE VOLUMES $50; ANY TWO, $35 











Fire and Marine Publications Casualty and Miscellaneous Insurance Publications; 
Agents’ and Inspectors’ Pocketbook of Fire Protection $2.50 | Accident Insurance Manual $4.50 
Agent’s Key to Fire Insurance 3.50 | Adjusters’ Manual for the Settlement of “Accident and Health 
Appraisers and Adjusters Handbook ; 5.00 Claims , 5.00 
Automobile Insurance 3.75 | Automobile Insurance 3.75 
Building Construction as Applied to Fire Insurance 1.50 | Causes of Disability 10.00 
Crane’s Expiration Registers 6.50 up | Classification of Occupation for Accident and Health Insurance 1.50 
Distribution by States of Fire Insurance 20.00 | Claims Arising from Results of Personal Injuries 3.50 
Fire Insurance Agent and His Agency 1.50 | Cutting the Cost of Auto Insurance in Half 1.00 
Fire Insurance Inspection and Underwriting (Third edition) 6.00 | Daily Casualties—an accident leaflet 10 
Fire Insurance Law Chart 3.00 | Defying Fate—an accident leaflet 10 
Fire Insurance Laws, Taxes and Fees 25.00 | Digest of Workmen’s Compensation Law in the United States 5.00 
Fire Insurance Pocket Index -75 | Handy Chart of Casualty and other Miscellaneous Insurance 
Fire Prevention and Protection 4.25 Companies in America 15 
Fire Underwriters’ Rating Bureau Map 3.00 | Health and Life Insurance Tables 10.00 
Fire Underwriting Profit and Loss Tables -10 | Industrial Claim Adjuster, The 1.00 
Hand Book for Fire Insurance Agents 1.50 | Investigators’ and Adjusters’ Hand Book 2.50 
Making of the Fire Insurance Rate The, (in press) Manual of Fidelity Insurance and Corporate Suretyship 2.00 
McGarrity’s Rapid Premium Calculator 1.00 | Method of Reducing Liability Rates 1.00 
Mutual Fire Insurance Fallacies -10 | Practice of Insurance Against Accidents and Employer’ Liability 2.50 
Operation of 80% Average Clause -06 | Pocket Register of Accident Insurance 75 
Quick Pro Rata Premium Table .50 | Practice of Workmen’s Compensation Insurance 4,00 
Ready Reckoner for Earned and Unearned Premiums 7.50 | Principles of Surety Underwriting 3.50 
Ready Reference Ledger 5.00 | Selection of Risks by the Casualty Solicitor 50 
Reports of Fire Insurance Companies 5.00 | Selling Accident and Health Insurance 1.00 
Semmann’s Fire Insurance Cancellation Tables 2.00 | Social Insurance, by I. M. Rubinow 4.20 
Special Agents’ and Adjusters’ Handbook 2.00 | Something is Always Happening—an accident leaflet 10 
Special Agents’ Electrical Handbook 1.00 | Surety and Casualty Salesmanship 4.00 
Stock vs. Mutual Insurance -10 | Standard Accident Table, A 1.50 
Underwriters at Lloyds, London -10 | Tables of Comparative Benefits*of Various Compensation Laws 1.00 
Universal Manual of Fire Insurance Cancellations 3.00 | This May Happen to You 25 
Weakness of Mutual Fire Insurance -10 | Thousand and One Hints to Industrial Agents 1.20 
Where Fire Insurance Dividends Come From -10 | Underwriting and Investment Profits and Losses 10 


Sole Agents for all works handled by CHARLES & EDWIN LAYTON, of London, England 
Send ten cents for complete Catalogue of Insurance Publications with descriptive circular of books listed above 


























A NEW BOOK A NEW BOOK 
. WHEN IT IS PUBLISHED BY 
Automobile Insurance Surety and Casualty 
By Ambrose Ryder THE SPECTATOR COMPANY Salesmanship 
A new practical and helpful book con- By Joseph R. Wilson 
taining descriptions and explanations of IT IS 
this type of coverage together oe data - A non-technical instruction work for those 
great value to underwriters. orms 0 who desire to obtain a fair knowledge of the 
coverage are described and the chapter on THE STANDARD WORK plans of casualty, surety and miscellaneous 
“Selling Automobile Insurance” alone is — insurance and to familiarize thenselves with 
worth many times the price. and adopt the best salesmanship methods. 
; ON THE SUBJECT . 
Price per copy, $3.75 Price per copy $4.00 
CHICAGO OFFICE 135 WILLIAM STREET 


Insurance Exchange NEW YORK 
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Practice of Workmen’s Compensation 
Insurance 

In a recent issue of American Management 
Review, C. L. Peak, director of industrial re- 
lations for the American Radiator Co., in re- 
fering to the book written by S. B. Acker- 
man and recently published by The Spectator 
Company, entitled Practice of Workmen’s 
Compensation Insurance, says in part: 


In many large manufacturing concerns, from 
one to three per cent o1 the labor cost 1s con- 
sumed in accident ccmpensation and medical 
costs for employees. It is surprising how little 
many executives know as to the operation ot 
the laws under which this very considerable 
amount of money is disbursed. For a much 
smaller portion of labor cost, industrial ex- 
perts are often called in and consulted in order 
that the executive may thoroughly inform him- 
self as to the ways of cutting this down. 

“One of the reasons for this lack of en- 
lightenment is the voluminous number of de- 
cisions and varying laws in the different States 
of the Union bearing on this subject and the 
extremely technical character of fixing com- 
pensation insurance rates. Saul B. Ackerman, 
in his little volume on “Practice of Workmen’s 
Compensation Insurance,” has done much to 
dispel the darkness which exists for the layman 
in the held of compensation insurance. * * * 

The author’s chapter on Legal Aspects of 

Compensation, the Investigation and Adjust- 
ment of Claims and his following of a speci- 
men claim through its routine serve their pur- 
pose well. * * 
To reduce a program of Accident Preven- 
tion to one small chapter is quite a task. It 
can hardly be expected that the subject could 
he treated adequately within such small con- 
fines. The author, however, has at least made 
an introduction to the subject. 
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The rapidly increasing work and technique 
of Rehabilitation is also given a chapter, which 
seems pretty well summarized. 

We believe the accuracy of the statements in 
the book may mainly go unquestioned. With 
the exception of the attitude towards State In- 
surance Funds, which seems somewhat bitter, 
the most of the material assembled seems rel- 
atively unbiased. * * * 

However, for one who is uninformed on any 
of the questions named, Mr. Ackerman’s book 
is a very commendable introduction. 


Natsurco Club Elections 


John L. Mee, vice-president and superintend- 
ent of agencies of the National Surety Com- 
pany, was re-elected president of the Natsurco 
Executive Club at the annual meeting yester- 
day. The club comprises in its membership 
officers, department heads and assistant depart- 
ment heads of the National Surety Company, 
the New York Indemnity Company, the Na- 
tional Accounting Company and the National 
List, Incorporated. 

Edward A. Collins, assistant secretary, was 
re-elected secretary of the club, and C. E. 
Deming, first deputy comptroller, was re-elected 
treasurer. The club will hold its annual din- 
ner on Monday, January 18. 


—C. H. Boyer, vice-president and general man- 
ager of the United States National Life and Casualty 
Company, announces the appointment of A. V. Worthy 
as supervisor for the State of North Carolina. Dur- 
ing the last year Mr. Worthy built a large and 
profitable business at Winston-Salem, N. C. In the 
near future new offices will be opened at 
Greensboro, Asheville, Gastonia, Raleigh, Durham and 
Wilmington 


branch 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 


Statement as of 
December 31, 1924 


(Condensed from Statement of 
U.S. Treas. Dept.) 


Admitted Assets...... $7,046,054 
SNRs <6 ewan sees 1,225,000 
ae ee 745,272 


Twelve Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 
Credit Insurance 


Let the Southern Serve Yoy 




















Practice of 


Workmen’s Compensation 
Insurance 


A treatise upon the necessity for and 
development of workmen’s compensation 
insurance, together with much informa- 
tion as to its practice. 


By Saul B. Ackerman 


Assistant Professor of Insurance 
New York University 





A New and Comprehensive Book 
Just Published 





If you are a broker or agent selling 
Workmen’s Compensation Insur- 
ance, can you offer the following 
services? 


1. Explain the important provisions 
of the Workmen’s Compensa- 
tion laws in the United States. 


2. Assist an injured employee to 
present his case before a Com- 
mission. 

3- Advise an employee concerning 
rehabilitation. 


4. Explain the important Work- 
men’s Compensation legal de- 
cisions. 


5. Explain how a manual rate is 
made. 


6. Outline a campaign for accident 
prevention. 


7. Explain to an insured how he 
can reduce his rate by properly 
improving the physical condi- 
tion of his plant. 

8. Explain to an insured how his 
rate is computed in accordance 
with the Experience Rating 
Plan. 


These topics and many others are 
discussed in detail in the new book 
entitled “Workmen’s Compensa- 
tion Insurance’ just published 
by The Spectator Company, and 
written by S. B. Ackerman, As- 
sistant Professor of Insurance of 
New York University. 


Every one having to do with Work- 
men’s Compensation Insurance, in 
any way, will find this a most use- 
ful work, as it contains information 
upon every phase of Workmen’s 
Compensation Insurance. 


Price per copy $4.00 


Bound in cloth 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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To Casualty Insurance Executives 
Cut Premiums--Not Rates 


Two-thirds of United States Auto 
population is yet to be insured. 


Your agent and broker can get this business if you 
will co-operate with him by supplying each with a 
copy of 


“CUTTING THE COST OF AUTO 
INSURANCE IN HALF” 


By HERMAN A. BAYERN 
Specialist in Automobile Insurance 


It Tells the Whole Story, $1.00 


Possession of this book will enable them to sell some of the 
uninsured automobile owners, to successfully meet competition 
with mutual or cut-rate companies, and convince those who are 
insured to increase their limits of liability coverage. On back 
of each book is imprinted your advertisement. 
Messrs. Phillips, Leibell & Fielding, 
attorneys-at-law, New York, say: 

*‘The booklet is very well written and undoubtedly 
should be of considerable value. Accept our compli- 
ments for its neat appearance and extent of the informa- 
tion contained in it.’”’ 


$1.00 per copy 1000 copies—$490.00 
THE SPECTATOR COMPANY 


Insurance Exchange Publishers 135 WILLIAM STREET 
CHICAGO Y 














DECEMBER 


Use and Occupancy Insurance 





Star agents know that December is the month 
for business men to consider Use and Occupancy 
Insurance (Business Interruption Indemnity), 
With the year’s statements before them, with 
prospective earnings planned, they can best see 
then how Use and Occupancy coverage may be 
applied. And they see the necessity of “sign- 
ing up’? at once to protect the profits they are 
expecting. 


Although insurance of this nature has been 
considered complicated, Star agents find that 
with prudent men who recognize such risks, it 
is but necessary to ‘‘Tell Them to Sell Them.” 
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a= HAMPTON ROADS 


FIRE «2 MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 
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Fire Insurance 








Soo a 


w. L. LERCH APPOINTED 
Deputy Manager of 
Western Department 


Becomes Royal’s 

W. L. Lerch has been appointed deputy man- 
ager of the Western department of the Roval 
Insurance Company, to succeed S. H. Quacken- 
bush, who retired to go with the Westchester. 
Mr. Lerch is at present manager of the Great 
American group at Chicago. Other changes 
in the Royal’s Western department made neces- 
sary by the retirement of Mr. Quackenbush 
on the promotions of H. W. Boyd and H. E. 
Gregg to assistant managers. 

Mr. Lerch, who is one of the best known fire 
insurance executives in the Middle West, has 
been in the business since 1888, all his experi- 
ence being with the Great American and its 
allied companies. He became manager of the 
group in 1920. He is also president of the 
Underwriters Service Association, a member 
of the executive committee of the newly organ- 
ized Cook County Loss Adjustment Bureau, 
and is on several important Western Union 
committees. 


Get New York Agency of Mercury 

The Mercury Company of St. 
Paul, organized this year by interests identified 
with the St. Paul Fire and Marine Insurance 
Company, has appointed the firm of Howie, 
Jarvis & Wright, Inc., 81 John street, New 
York city, as its agents in the metropolitan 
district. The Mercury started with a capital 
of $500,000 and the same amount paid in sur- 
plus. 


Insurance 








“Superior Service Satisfies”’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Presid ent 


EDWARD HEER, 
Vice-President and Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Camttal. ...6c.0s0; $1,000,000 

Surplus to Policy 
ae 1,752,290 

a 4,543,938 














ARSON CASE HEARING 


Michigan Superintendent May Press 
Charges 


LANsING, Micu., December 28.—Attorneys 
for the Rhode Island Insurance Company of 
Providence and their Cadillac agent, Frank 
Bowen, charged with being parties to a con- 
Wexford 
county arson case, have until the latter part 


spiracy to obstruct justice in a 
of this week to file briefs with Commissioner 
L. T. Hands presenting in full their side of 
the case in which a hearing was held in the de- 
partment offices last week. 

Although Commissioner Hands has given no 
inkling of his attitude since the hearing, it is 
the opinion of many who have followed the 
case that the charges against company and 
agent will not be dismissed at this time. Agent 
Bowen was cited to show cause why his license 
should not be revoked hecause of his connec- 
tion with the alleged pact to balk the consti- 
tuted authorities in their efforts to send John 
Nelson and Steve Franklyn, former convicts, 
back to prison for their admitted incendiary 
activities. Mr. Franklyn confessed that he 
fired Mr. Nelson’s oil station for a stipulated 
fee and Mr. Nelson also admitted the main 
points in the story but both men repudiated 
their confessions after repayment of some 
$1700 insurance money to the Rhode Is!and 
Company brought a promise from that quar- 
That 
this promise was made Mr. Nelson was ad- 
mitted by Mr. 
hearing here but he contended that it was the 
intention of himself and the company to “double” 
cross” Mr. Nelson by turning over necessary 


ter that prosecution would be dropped. 


30wen on the stand at the 


evidence to the State after obtaining reimburse- 
ment. Mr. Bowen also said that a telegram 
he dispatched to the company, after the money 
had been turned over, instructing the home 
office to withhold all data from the prosecut- 
ing officers until further notice, was sent be- 
cause Mr. Nelson threatened him with personal 
violence. The State brought out at the hear- 
ing that strenuous efforts to obtain documentary 
evidence from the Rhode Island brought no re- 
sults until after Mr. Nelson and Mr. Franklyn 
had already been induced to plead guilty. The 
papers sought, it appeared, had finally been 
forwarded after the company had been ordered 
by the insurance department to turn them over. 


Pacific Coast Program Adopted 
At a conference in New York this week, be- 
tween officers of eastern companies and Pacific 
Coast managers, it was decided that five years’ 
time should be given to general agencies in 
violation of present rules, but which complied 
with the rules existing when they were estab- 
lished, to comply with present rules, but they 
must meanwhile comply with rules as to com- 
Another 
recommendation is that only such underwriters’ 
agencies may appoint general agents as have 
been in operation for three years, and are op- 
erating in at least five States besides Pacifie 
Coast territory. A conference committee will 

be maintained to handle any difficulties. 


17 


missions outside of San Francisco. 


TO OPEN PACIFIC COAST OFFICE 
Northern of London Takes Important 
Steps—F. C. H. Robins Manager 
The Northern Assurance Company will open 
a Pacific coast department at San Francisco, 
the first of the year, according to an announce- 
ment made by Robert P. Barbour, general at- 
torney of the company for the United States. 
F. C. H. Robins, who has been resident man- 
ager of the company for Northern California, 
will manage the new department, which will in- 
clude California, Oregon, Washington, Idaho, 

Montana, Utah, Nevada and Arizona. 

West Virginia, formerly a part of the terri- 
tory of the Western department under Man- 
ager H. D. Lewis, has been transferred to the 
Eastern department, effective January 1. 

As a result of the above changes, the terri- 
tory comprising the Western department of the 
company, will consist of the States under the 
jurisdiction of the Union and the ones under 
the joint jurisdiction of the Union and the 
Board of Fire Underwriters of the Pacific, 
which territory is the same as that comprising 
the Western departments of most of the other 
companies The changes were made by Mr. 
Barbour after a trip through the Pacific coast 
territory had shown him that the delay occa- 
sioned by the necessity of agents having to re- 
port to a very distant office was detrimental 
to the interests of the company. 


Death of L. S. MacEnaney 
L. S. MacEnaney of Indianapolis, well 
known in Middle Western fire insurance circles, 
died last week. 





A Record of Honorable 
Conduct of an Honorable 
Business. 
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i all of our Treatyholders, our Policyholders, our loyal Agents 
and our Broker friends, we want to express our appreciation 

and thanks for the opportunities they have afforded us to 
serve them in the passing year 1925. The service has been rendered 
at a profit to us, and we sincerely hope, at a profit to them, for we 
hold that no contract is a good one unless b oth sides profit thereby 





EMPLOYERS INDEMNITY CORPORATION 


E. G. Trimble, President Dennis Hudson, Vice-President 
HANSAS CITY 

















Field Annuals | Writing Casualty Insurance 
and Fidelity and Surety Bonds 


Insurance Directories 


for 
*Greater New York Tennessee 
+New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 
Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 


"%G~ 
INSTT YW\ON 


THE INSURANCE FIELD COMPANY ARN 


Incorporated 


P.0.BOX617 = =~————__LOUISVILLE, KY. Home Office: DAVENPORT, IOWA 
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BIG REINSURANCE TREATY 





America Fore Group to Participate in 
Automobile’s Writings 





TAKES FORTY PER CENT 





Fire and Allied Lines Included — Ocean 
Marine and Crop Business Excluded 
Announcement is made jointly by Ernest 

Sturm, chairman of the board of the America 

Fore Group, and Morgan B. Brainard, presi- 

dent of the Automobile Insurance Company, a 

unit of the AZtna Life and affiliated compa- 

nies, that under an agreement effective Decem- 
ber 31, 1925, the Continental Insurance Com- 
pany and the Fidelity-Phenix Fire Insurance 

Company, of the America Fore Group, will re- 

insure 40 per cent of the outstanding liability 

of the Automobile Insurance Company, except 
its railroad, foreign, rain, crop, hail, and ocean 
marine business. 

The arrangement also involves a continuing 
participation by the Continental and Fidelity- 
Phenix for a long period of years in the Auto- 
bile’s writings to the extent of 40 per cent in 
the following classes of business: fire, tornado, 
earthquake, sprinkler leakage, explosion, riot 
and civil commotion, automobile and inland 
transportation. 

Mutually satisfactory terms were worked 
out and agreed upon by the two organizations, 
both of which will find many important advan- 
tages in the arrangement. 

For the Continental and Fide'ity-Phenix 
conspicuous among fire companies for their 
vast resources which give them the financial 
strength necessary for such an undertaking, it 
means a large increase in premium income 
without further capital investment. By means 
of this deal, the America Fore Group will be 
advanced close to second place in premium 
volume among the groups in the United States. 

For the Automobile Insurance Company, the 
arrangement means that it will be enabled bet- 
ter to assimilate the largely increased volume 
of business now on its books, and at the same 
time continue to increase and extend mate- 
rially its production facilities for fire and allied 
lines emanating from its own agency forces. 

All of the interested companies in the deal 
are members of the various associations and 
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conferences, whose rules and regulations will 


continue to govern all of the business involved. 


The negotiations resulting in this agreement 
were conducted by Guy Carpenter & Co. 


C. C. Dominge to Lecture on Construction 


C. C. Dominge, assistant secretary of the 
Great American Insurance Company, New 
York, will lecture on Building Construction at 
Baltimore on January 4 and January 11 before 
the Insurance Society of Baltimore. 

Mr. Dominge is widely known as co-author, 
with Walter O. Lincoln, of that authoritative 
reference book on fire insurance matters 
entitled Fire Insurance Inspection and Under- 
writing, and is also the author of Building 
Construction as applied to fire insurance, 
embracing lectures before classes of the In- 
surance Institute of America. 





The Spectator Publishes a Special 
Organization Number 


Tue Spectator of this city on Thursday 
published ics “Annual Convention Organization 
Number,” covering the main features of this 
year’s conventions of the leading organizations 
of companies and agents, together with a di- 
rectory of the underwriters’ organizations of 
the country, national, sectional and State.— 
Journal of Commerce, New York. 


ay 
REY, 

xy) CARBON MONOXIDE GAS 

oy unay ner et 

lr Is There a Duty for Insurance Men? 

i You and we, as fellow underwriters, know that CARBON MONOXIDE GAS 
Re} is a frequent cause of fatalities. We are reminded of it especially at this time 
ih of the year. 

7% This gas is a product of combustion from either stationary or automotive 
fy gasoline engines. It is invisible, odorless, tasteless, and non-irritant. To 
iy inhale a seemingly negligible quantity means almost immediate loss of life. 
Koy Knowing this, it is clearly our duty to warn the owners of cars not to run their 
4 engines when garage doors or windows are closed. 

RH Join us in this work of safeguarding life. Tell every insured that the only sure 
mS protection against CARBON MONOXIDE GAS is fresh air and ample 
las ventilation. 

é e e . . 

io This is a duty, and it is yours as well as ours. 

* 

Ks } This appeal is for the furtherance of the YEE. 

Nii] CARBON MONOXIDE WARNING, Z, 

yo verbally or otherwise, to the General Sa 
}) af Public 4 Lire INSURANCE COMPANY 
Gy : OF BOSTOM, MASSACHUSETTS 




















E. A. Morrell Joins National Liberty Fleet 


E. A. Morrell, who has been special agent 
in Eastern Pennsylvania and New Jersey for 
the Agricultural for several years, has tendered 
his resignation, to take effect January 15, and 
will at that time become identified with the 
field force of the National Liberty Group. 

Mr. Morrell has had an extensive home of- 
fice and field experience, covering practically 
all of the Eastern States, and his work will 
be in the field and concentrated upon agency 
development for the Baltimore American and 
the Peoples National. 

Mr. Morrell will make his headquarters at 
the home office of the companies in New York 
city, and anticipates the removal of his family 
to New York in the very near future. 


Rhode Island to Further Increase Capital 


Some months ago the Rhode Island Insur- 
ance Company of Providence increased its 
capital from $600,000 to $750,000 by issuance 
of $150,000 of stock, upon which a premium 
of $100,000 was paid in. The directors now 
propose a further increase of $250,000, the new 
stock to be sold at 200 per cent, thus adding 
$230,000 to surplus. 
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Organized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Western Dept., 207 North Michigan Blvd., Chicago 


Losses paid since organization over 62 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


* INSURANCE ISSUED M 





Fire Automobile {il 
Tornado 





Windstorm {hf 

Rent and Rental Values 
Explosion and Riot 

Use and Occupancy Ti 














LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 





Sprinkler Leakage Hl 
Tourist Baggage i 





MAN IN HIS HOME TOWN. THINK IT OVER! 





SS 





[se 


=e a a ae 





19 





Marine ! 











Fire Insurance 


THE SPECTATOR 


Thursday 








ST. LOUIS CLEARED UP 


Situation There Has Practically 
Disappeared 


UNION AND BUREAU APPROVE 
Agreement Has Accomplished Desired Re=- 
sults—Absolute Harmony in Sight 
St. Louris, Mo., December 26.—The fire in- 
surance horizon in St. Louis is decidedly more 
clear to-day than it was a year ago when 1925 
was close to hand and the ordered 
agreement relative to the regulation of agen- 
cies and commissions, etc., was 

about to go into effect. 

Of course there are still clouds in the sky. 
But they are of the kind that! one sees fleet- 
ing across the heavens immediately after a 
tornado or heavy thunderstorm has spent it- 
self, of themselves not to be compared with 
the major storm that has passed. 

And apparently it can be truthfully said 
that the storm, which at one time threatened 
to thoroughly engulf the local fire insurance 
world and to even affect very seriously the 
well being of insurance conditions and rela- 
tions nationally, has passed into history. 

During the past week the executive com- 
mittee of the Fire Underwriters 
of St. Louis took stock of the situation. And 


newly 


brokerage, 


Association 


the consensus of opinion was that the outlook 
for the future is excellent. Of course there 
are still a few minor wrinkles to be 
out of the cloth but on the whole everyone 
was of the opinion that the St. Louis agree- 
ment has attained the things that had been 
hoped for and that the companies and _ their 
agents should carry on along the path that 
has been blazed. 

Prior to the meeting the officials of the local 
organization received communications from 
both the Western Union and the Western In- 
surance Bureau in which the same view was 
expressed. 

The St. Louis situation had been considered 
the previous week by a special committee of 
the Union and also by the execu‘ive commit- 
tee of the Bureau. Both 
the progress that has already been made un- 
der the plan and expressed themselves in favor 
of continuing it in force. 

As is known, the representative of one com- 
pany has been suspended from the Bureau be- 
cause of his company’s alleged failure to com- 
ply with the provisions of the St. Louis plan, 
while four other companies are not co-operat- 
ing with the Fire Underwriters Association of 
St. Louis. 

But apparently this has not had a serious 
effect either on the other companies operating 
in St. Louis nor the agents who are members 
of the Fire Underwriters Association. The 


ironed 


were satisfied with 


companies in line continue to get their share 
of the local business, while the agents report 
that 1925 on the whole was as good as 1924 
and they are looking forward to 1926 with 
confidence. 

Considering these circumstances and with the 
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POLICY HOIjs’ 





The interest displayed by many financial 
and business houses in statistics showing the 
condition and progress of fire insurance com- 
panies has been demonstrated by numerous let- 
ters from business concerns which annually 
purchase the Fire Insurance Policyholders 
Pocket Index, some of which letters have been 
published in THe Spectator. 

The list of subscribers to that publication in- 
cludes railroads, national banks, savings banks, 


CAMBRIDGE TRUST COMPANY 


CHESTER:PENNSYLVANIA 


The Spectator Company, 
4135 William Street, 


Vv 3 


New York. 
Dear: Sirs: 

We wish to thank you for 
of 1925 Fire Insurance Pocket 


In the course of a year, 


your courtesy in sending 


private bankers and stock brokers, manufae. 
trust companies, building and loan associations 
turers, contractors, lawyers, merchants, mort. 
gage companies, auditors, investment comp. 
nies, general publishers, public officials, credit. 
rating institutions, and many other important 
businesses. 

It has been the custom of many fire ingyr. 
ance companies, agents, general agents and 


brokers to broadly distribute the Fire Ingy. 


JOSEPH dH. HINKSON, /resicent 
IRWIN D. WOOD. Vice President 
RICHARD WETHERILL, Vice President 
DOUGLAS R.FAITH, Seer 
WM. 5S. BLAKELEY JR.., 
W. NELSON TRUAX. 4 
GEO. R.CROTHERS, 4se/ 
GEO. S. PIERCE, Assistant Trus 
GEO. RANKIN. UR. Assstant Jie 
KINGSLEY MONTGOMERY, So/icitor 


lary and Treasurer 
Trast Officer 








May 14, 1925. 


us a copy 


Index, 


we receive ouite a large volume of 


insurance to accomoany our mortgage investments and also throuch 


the settlements made in our Title 
surance Index very convenient for 


as to the status of a Comoany. 


Department. We find your In- 


reference when any auestion arises 


If this Index were not available, 


we would be frequently comvelled to send for statements of various 


smakler Companies which are not so well 


PB/R 


known, 


Very truly yours, 


NW 


Trust Officer, 














Union and Bureau and the local association 
co-operating fully it can be safely predicted 
that before the dawn of another year there 
will be no St. Louis situation and eventually 
the companies and the few agents who are not 
now occupying seats on the band wagon will 
be scrambling up the rear way trying to get 


safely planted. 
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Commercial Insurance Changes Name 

AusTIN, TExas, December 8.—The Commer- 
cial Insurance Company of Dallas, which re 
cently obtained a Texas charter, has amended 
its articles by changing the name to Industrial 
Insurance Company of Dallas. It is stated 
that this was done to avoid confusion of the 
name with that of other companies. 
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LETTER 


S 








ance Policyholders’ Pocket Index so as to reach 
thousands of their customers. This is a wise 
proceeding, and if all companies could be per- 
suaded to act in concert in furthering the dis- 
tribution of the Fire Index, the best interests 
of insurance would be advanced. Leading un- 
derwriters have long held the opinion that the 
public should be more fully informed as to the 
small profit margin in fire underwriting and 
the facts are shown in the Fire Index. he 






MARCELLUS GREEN, V-Pres 
MG 


erie : ox be is 


ROYAL"C” BRAND 
J.F.C.COTTON 
VEGETABLE 


NUFACTUREF 


interest of the public in the standing of fire 
insurance companies is evidenced by many let- 
which The Spectator Company has on 
file, from policyholders who appreciate the 
value of the Fire Index as a work of reference 
and testify to their use of it in the conducting 
of their Many of these letters have 
been printed from time to time in THE SPEcta- 
roR during the past Two 
more of them are presented below. 


rT ma 


ters, 


business, 


several months. 


T.B.LAMPTON, Secy- 
A.A.GREEN, JR. GENL MGR 


AD 





DEALERSIN 
GERMAN KAINIT 


3ONE MEAL 
BIGHORNB.&B ce arts 
MAJESTIC BRAND _ eds Laretl 
SUCCESS BRAND NITRATE SODA 
LAMPTON R.B.S 
CHAMPION BRAND 
J.F.C.TOMATO GROWER W.G.RAINES 
OUR CORN GROWER SALESMG 
16% ACID PHOS 
RED BAND i6% - 
ducmuial Miss. June 2, 1925, 
Mr. Arthur L. J. Smith, President, 
The Spectator Company, 
135 William Street, 
New York, N. Y. 
Dear Sir 
Your letter of the 13th received enclosing us copy 
The Fire Insurance Pocket Index for 1925 for which I thank you. 
We overlooked ordering one on the first of the year and are 
herewith enclosing you 75¢ in stamos to cover same. 


You ask for 8 word o 


Index exceedingly useful. In fact exceot 


f commendation. We the Pocket 


for the old line Companies 





like the Liverpool, London & Globe we always look up new com 
offered by the City Agents and not infrequently we return the 
policies where the company is not strong enough to suit our idea. 





Fire Protection—Elementary Principles 


Institute of America has is- 
sued a pamphlet in its junior first year course 


on Fire 


The Insurance 
Protection—Elementary Principles. 
subcommittee of the 
committee on education, consisting of Gorham 
Dana, Benjamin Richards, J. Albert Robinson 


and C. W. Wheelock This deals with fire pro- 


This was prepared by a 


Yours ee 
44 
treks 





tection, the discovery and extinguishment of 
fire, flash point, extinguishers, standpipes, hose, 
meters, also 
contains a list of publications for reference, 


and a series of examination questions. 


and other revelant subjects. It 





—Julius J. 
County, Wisconsin, 


Krug—four years sheriff of Dane 
has been appointed deputy fire 
He will assume his new duties 


marshal of that State. 
January 1. 
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A. F. DEAN HONORED 


Completion of a Half-Century of Ser- 
vice Recognized by Springfield 
Fire and Marine 


DIRECTORS PASS RESOLUTIONS 


Engrossed Copy and Floral Tribute Pre- 
sented on Christmas Day 

The Western Department of the Springfield 

Fire and Marine Insurance Company of Spring- 

field, Mass., 

uary I, 1876. The present resident director of 

the company, Albert F. 


was opened for business on Jan- 


Dean, is the only sur- 
with which the com- 
started its Chicago branch a half century 
under 
company’s former 

Harding, Mr. 


Christmas day, 


vivor of the original staff 
pany 

the ins’ructions of the 
Western AE 
Dean arrived in Chicago on 
1875, to 
the office. 

In commemoration of that notable event, the 
directors of the company have passed appro- 
pria‘e resolutions, and on Christmas day pre- 
sented an engrossed copy of the resolutions, 
floral tribute, to Mr. Dean. 
The resolutions were signed by the members 
of the board whose names and 
read as follows: 


ago. Acting 


manager, 


arrange for the open- 
ing of 


together with a 
are attached, 


As January 


sary 


I, 1926, ge mark the anniver- 
of the founding of the Western Depart- 
ment of the Springfield Fire and Marine In- 
surance Company at Chicago, IIl., it seems fit- 
ting that the board of directors assembled take 
special notice of the fact and that they cause 
to be spread upon the records of this board 
a testimonial of their high regard for Albert 
Flandreau Dean, resident director at Chicago, 
who is the sole survivor of the small band of 
associates with whom he started fifty years 
ago. 

At that time the cash capital of the Spring- 
field amounted to $750,000 and the assets to 
$1,300,965.24. The cash capital at this time is 
$3,500.000 and the total assets about $25,000,- 
coo. The number of agencies then doing busi- 
ness in the Western department States was 
109, with annual premiums of about $100,000. 
The number of agents at present reporting to 
the department has grown to over 7000, while 
the annual premium income: has increased to 
over eight millions of dollars. 

Mr. Dean has in the intervening years served 
the company with marked ability and distinc- 
tion successively as cashier, special agent, 
assistant manager, associate manager, manager 
and resident director, has delivered many able 
addresses and is the author of many valuable 
pamphlets and books on fire underwri‘ing. For 
his most recent publication, “The Philosophy 
of Fire Insurance” (three voltmes) he has re- 
ceived grateful acknowledgment from his host 
of friends in this country and abroad. 


Whereas, Mr. Dean’s services in behalf of 
the Springfield Fire and Marine Insurance 
Company and fire underwriting in general, as 


above expressed, have been so_ valuable 
throughout his career, 
Therefore, Be It Resolved, That in com- 


memoration of his distinguished achievements 
while in the active employ of this company, 
we extend to Mr. Dean this expression of our 
lasting appreciation and generous thanks for 
his untiring and unselfish labor, so well per- 
formed; and 

Be It Further Resolved, That we commend 
to our emplovees and representatives the desir- 


(Concluded on page 25) 
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LOYAL TO FRIENDS, 
NEAL BASSETT, President JOHN KAY, Vice-President 


ASSETS LIABILITIES CAPITAL NET SURPLUS SURPLUS POLICYHOLDERS 
$15,123,531.91 $8,536,871.80 $3,000,000 $3,586,660.11 $6,586,660.11 
THE GIRARD FIRE AND MARINE INSURANCE CO., Organized 1853 

$5,474,032.20 $3,213,098.14 $ ,000 $1,260,934.0 $2,250,934.06 
MECHANICS INSURANCE CO. OF PHILADELPHIA, Organized 1854 

$4,175,490.93 $2,575,127.95 $600,000 $1,000,362.98 $1,600,362.98 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., Organized 1866 

$5,252,813.31 $3,751,385.75 $1,000,000 $501,427.56 $1,501,427.56 


HEAD OFFICES: NEWARK, N. J. 


AND TO LOYAL AGENTS, LOYAL 

A. H. HASSINGER, Secretary 
JANUARY Ist, 1925, STATEMENTS 

FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 


PHILADELPHIA, PA. 


DEPARTMENT OFFICES 


Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. 


Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G@. POTTER, Managers 


General Agents for Southern Territory: 


Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston. 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 


WELLS T. BASSETT, Secretary 


PITTSBURGH, PA, 


























W. A. JOHNSON, Pres. J. A. WALKER, Sec’y and Treas. 


Missouri Insurance Company 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $150,000.00 


Admitted Assets December 31, 1922 $571,985.00 


SOUTHERN LIFE 


‘“‘Oldest and Best’’ 


Has openings for good debit men and business 


P. O. BOX 884 


AND HEALTH INS. Co, 


producers. 
BIRMINGHAM, ALA. 

















a good company! 
Great Northern Life 


Insurance Company 
110 S. Dearborn St. Chicago 

















GOMPANNe 
Sr-Lovuis; 


L. A. HARRIS 
PRESIDENT 


All kinds of 
Insurance on 
Automobiles 


Capital and Surplus - $1,376,995.89 
Reserves - - - = = 4,538,215.10 
Total Assets 5,915,210.99 











Company 


$12,5 


Home Office, 


W. L. LERCH, Manager 


BO 
ROGERS & HOWES, Man 


CHIGAGO—Wam. H. McGee & 





GreatAmerican 
Insurance Company 


sm Now Pork  o 


INCORPORATED - 1872 Company 


a a 1.1925 


00,000.00 


21,338 ‘962.19 
14,337,235.32 


48,176.197.51 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


7 é 7 - 
New York City 
WESTERN DEPARTMENT PACIFIG DEPARTMENT 
GC. R. STREET, Vice-President CLIFFORD CONLY, Manager 


310 S. Michigan Ave., Chicago, 


MARINE DEPARTMENT 
NEW YORK—Waun. H. McGee & Co., General Agents, 11 So.William Street 
SAN FRANCISCO— George L. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 


Your 


ET SURPLUS 


One Liberty Street 


210 Sansome Street, 
Hil. San Francisco, California 


STON OFFICE 


agers, 4 Liberty Square, Boston, Mass. 


West, Manager, 220 Sansome Street 
Co., Gen’! Agts., Insurance Exchange Bldg. 
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NEW YORK SURVEYS 


A Sprinklered Hotel.—A recent report in 
regard to a hotel on Long Island that has been 
sprinklered brings the following statement from 
the proprietor in connection therewith: He 
says it cost him a lot of money but he is 
mighty pleased and his mind is much easier. 
He adds that he feels better in every way, 
mentally and physically, since the installation 
of the automatic sprinkler system. 

The Fire Business for 1925.—There is 
every reason to feel that, when the final re- 
ports are duly audited, the year 1925 will show 
an appreciable improvement over 1924. It is 
true that this in large measure will be due to 
the increased value of stocks and bonds owned 
by the companies, but inasmuch as a poor year 
may be partially brought about by reduced 
values, there is no reason why the measure 
of credit for a good year, due to increase, 
Again there have been 
large moment and 


should not be noted. 
no substantial fires of 
scarcely any that could be termed a_ con- 
flagration, even for the size of the city or 
town in which they occurred. On the whole, 
the fire underwriter will have occasion to 
look back on 1925 with some degree of satis- 
faction provided he has exercised a decent bit 
of self-restraint in his commitments. 


The Insurance Institute——The Institute 
opens the new year with the set object of plac- 
ing its financial position on such a basis that 
its income will equal its expenses in maintain- 
ing a comparatively modest headquarters. The 
development of the Institute depends to a cer- 
tain extent upon the amount of money it has 
to spend, but only to a second extent. Its real 
development depends upon the place it makes 
for itself in the insurance world as an educa- 
tional force. If during the coming year the 
interest in examinations can be developed, so 
that in place of six hundred students a thou- 
sand will sit, that will be the most substantial 
contribution to the success of the Institute that 
can be made. The next six months at least, 
are going to be extremely important for the 
Institute. The outcome is more than promis- 
ing; it is practically assured if present indica- 
tions mean anything. 


BOSTON AND VICINITY 

William Levis Promoted.—William Levis 
has been promoted to manager of the New 
England and New York State departments of 
the Fire Association, the Victory and the Re- 
liance, with headquarters at Philadelphia, as 
of January 1, and the news of his appointment 
was received with satisfaction by New Eng- 
land fire insurance men, coupled with regret 
at losing the intimate contact with Mr. Levis. 
He has for some time been special agent for 
this territory for the companies named. 

Mr. Levis is completing his second year as 
president of the New England Insurance FEx- 
change. He is well known and is popular in 
Yoston insurance circles. 

Advancement for H. A. Horn.—Henry A. 
Horn, special agent for Eastern Massachusetts 
and Rhode Island for the Firemans Fund and 
Home Fire and Marine, has been advanced to 
the position of supervisor in the New England 
underwriting division of the Eastern Depart- 
ment, as of January I. 

C. M. Goddard Honored.—<At the annual 
dinner of the executive committee of the New 
England Insurance Exchange, held last week, 
C. M. Goddard, who retires as of January 1, 
was presented with a set of pipes and a goodly 
supply of matches as a token of the high re- 
gard in which he is held. 

Fire Association Appointment 

President J. W. Cochran of the Fire Asso- 
ciation of Philadelphia, Reliance Insurance 
Company and Victory Insurance Company, 
announces the engagement of H. W. Allen, to 
hecome assistant manager of the automobile 
department after January 1. 

Mr. Allen is well known 
underwriter, having during the last fifteen 
years specialized in this branch of the insur- 
in the Fast, 


as an automobile 


ance business in the Southwest, 
and more recently on the Pacific coast, having 
just resigned as special agent of the North 
British and Mercantile for Southern Califor- 
nia, with headquarters at Los Angeles. Mr. 
Allen will be located at the home office in 
Philadelphia, associated with C. C. Wright, 
manager of the automobile department. 


The Insurance Society of New York 


The close of the year finds the Society con- 
fronted with an extremely important problem 
on the solution of which much depends. That 
question is new headquarters. The committee 
are actively at work looking into prospective 
places and the question will probably be deter- 
mined within two weeks. After that is settled 
then the important question of developing the 
use of the space and especially the provision 
for books will confront them. The continued 
growth of the Society necessitates increased 
shelving. It is hoped that the provision to be 
made can at least provide space and shelving 
for approximately five years with a provision 
for development for another five. If that can 
be done, the Society will enter upon a decade 
of renewed service to the business of insurance. 

An interesting episode has occurred in con- 
nection with new members. The committee 
on membership, headed by John McGinley of 
the Travelers Insurance Company, has sent out 
letters to every member, asking them to intro- 
duce at least one new member to the Society. 
This letter reached a non-resident member in 
Texas who presented the subject to a meeting 
of the Blue Goose, a Pond which consists of 
some fourteen members. The result is that 
the entire membership have joined the Society 
as non-resident members. A few more happy 
strokes like that and the Society will be enabled 
to carry out a long-cherished ambition, which 
is to add a cataloguer to its staff. 


George S. Jamison Promoted 


The Glens Falls Insurance Company and the 
Commerce Insurance Company of Glens Falls, 
N. Y., announce the appointment of George S. 
Jamison, assistant secretary. He will be con- 
nected with the home office. 

Mr. Jamison has had considerable experi- 
ence as a field representative and with the 
Underwriters Bureau of the Middle and 
Southern States and is well equipped to assume 
his new duties. 


Fidelity Mutual Fire of Newark 


A new company which is scheduled to begin 
business January 1, 1926, is the Fidelity Mu- 
tual Fire of Newark, N. J. It will operate 
only in New Jersey, writing fire and automo- 
hile risks. Nicholas J. George is president, J. 
A. Mathews is vice-president, H. H. Eber is 
secretary, and J. F. Dailey is treasures. 
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LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 

Fidelity Phenix Fire United States Fire National Fire of 
of New York of New York Hartford 

Automobile of Hart- National Liberty of New Amsterdam 
ford ew Yor Casualty Co. 

Standard of New State of Penn. Indemnity Company 

Stuyvesant of New of America 


York 
National Union ef York 
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COPELAND and COTHRAN 


CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 









































Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 
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Conservation Specialists 





The Otis Hann Company, Inc. 
“Life Insurance Service’’ 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 






























MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 
roup, Industrial and Special Classes 
WORKMEN’S COMPENSATION 

Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA, 


































Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 
Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 

Reorganization. 


75 Fulton Street New York 


E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


Adjuster 


























DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 





SANBORN & SLOAN, Ltd. 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Anywhere in Province of Ontario, Canada 
401 ROYAL BANK BLDG., TORONTO, ONT. 
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Statisticians 



















A. SIGTENHORST, F.A.1.A. 
CONSULTING ACTUARY 


National City Bank Bidg., WACO, TEXAS 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
PHILADELPHIA 


THE BOURSE 





























HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK F. HAIGHT, President 
INDIANAPOLIS 





OMAHA DENVER DES MOINES 












ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSSE 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, of 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: BEEKMAN 1461 


New York City 
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81 Fulton St. 
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Indiana Insurance Day 


INDIANAPOLIS, IND., December 26.—Members 
of the executive committee in charge of plans 
for Indiana Insurance Day to be observed in 
Indianapolis, January 26, met recently to dis- 
cuss further plans for the event. The list of 
speakers will be made public shortly. The pro- 
cram will be divided between the life insur- 
ance and fire insurance and casualty insurance 
interes‘s, with a prominent speaker for each 
and with open discussions. In the afternoon 
the annual meeting of the Insurance Federation 
of Indiana will be held. A banquet will be 
held in the evening with Claris Adams, In- 
dianapolis, as toastmaster. A ball and dance 
will be given the night preceding the annual 
meeting. H. L. Barr is general chairman of 
the committee planning the event. Speakers 
so far announced are: James L. Bragg, vice- 
president of the Manhattan Life Insurance 
Company, and H. Curran Wilbur, of Chicago. 





Insurance Professors Hold Dinner 


On December 30, teachers of insurance met 
for dinner at the Columbia University Club 
at 7 o'clock. The dinner was arranged by 
Ralph H. Blanchard of the School of Business 
of Columbia University. 

As guests of the teachers the following 
executives were present at the dinner: Robert 
P. Barbour, United States avtorney for the 
Northern Assurance Company, Ltd.; Frank H. 
Cauty, United States marine manager of the 
Liverpool and London and Globe Insurance 
Company, Ltd.; W. G. Falconer, president of 
the Norwich Union, and the Phoenix Indemnity 
Company, and William J. Graham, second vice- 
president of the Equitable Life Assurance So- 
ciety of the United States. 


Proposed Merger of American Equitable 
and Anchor 

Plans for the merger of the American Equi- 
table Assurance Company and the Anchor In- 
surance Company for the mutual advantage of 
both companies have been completed. <Ac- 
cording to present plans the matter is to be 
put to the vote of the companies’ stockholders 
during the latter half of next month. 





A. F. Dean Honored 
(Concluded from page 21) 


ability of emulating the precept and example 
furnished by Mr. Dean, and indulge the hope 
that he may live many years to enjoy the 
deserved fruits of a long and useful life; and 
Be It Further Resolved, That a copy of 

these proceedings be sent to Mr. Dean as evi- 
dence of the unanimous action taken by this 
board of directors: 

James L. PEASE, 

Witttam A. Harris, 

Emerson G. GAYLorp, 

Emerson G, GAYLORD, 

Gro. G. BULKLEY, 

Henry A. FIELD, 

Joun W. B. Branp, 

Mervin D. SouTHWorTH, 

Geo. A. BAUSMAN, 

Watter B. CrRuTTENDEN. 


New York Brokers Organizing 

The third special meeting of the licensed 
brokers of New York city will be held at 8 
p. m. in the evening of January 13, 1926, at 
250 West 57th street. A number of impor- 
tant matters in connection with the formation 
of the Licensed Brokers Association of the 
Metropolitan District, Inc., will be taken up. 

This association is being formed with the 
following listed objectives: 

1. To advance the interests of the insurance 
profession, establish a social and friendly feel- 
ing among general insurance brokers and to 
form a bond of union between its members for 
the purpose of mutual protection. 

2. To secure conformity to existing laws 
and the enforcement of same and to recom- 
mend and secure such changes in the present 
statutes as are considered essential. 

3. To confer with insurance companies and 
the insurance department from time to time 
in the interest of the general insurance fra- 
ternity. 

4. To maintain a code of ethical practice. 

5. To help make the service of insurance 
a highly commendable and studious profession. 

6. To co-operate with all existing bodies in 
opposing all forms of monopolistic insurance 
legislation and other paternalistic measures. 

7. To oppose the operations of all unauthor- 
ized insurance carriers. 

8. To correct discrimination of every na- 
ture, kind, and description. 

9. To protect its members from unfair com- 
petition. 

10. To co-operate with insurance companies, 
fire prevention bureaus and associations, safety 
councils and other public spirited agencies in 
the interest of fire, accident and crime preven- 
tion. 

11. To co-operate with underwriters of all 
branches of insurance in eliminating the moral 
hazard. 

12. To promote good will between insurance 
companies, brokers, and the public. 


Haight, Davis & Haight, Inc. 
Concerning the incorporation of the business 
of Frank J. Haight, of Indianapolis, the well- 
known consulting actuary and insurance ac- 
countant, he says: 


The development of the business of this 
office has made it seem advisable to change the 
form of the organization. A purely personal 
organization does not offer the opportunities 
to recognize ability and initiative and to re- 
ward unusual service that is possible with a 
corporation. We have, therefore, formed 
corporation under the laws of Indiana with 
the above title. It is in form only that the 
organization has changed. We shall continue 
to render the same careful personal service as 
heretofore. We hope and believe that the new 
arrangement will operate to the advantage of 
our clients, as well as to the people here asso- 
ciated. 


George B. Jennings, Virginia state agent for 
the Royal, is confined to Stuart Circle Hos- 
pital, Richmond, for abdominal ulcer. Mr. 
Jennings wil! be in the hospital for several 
weeks. 


2) 


Holiday Remembrances 

Many friends among the companies and in- 
dividuals engaged in the insurance business 
have favored Tue Specrator with cards and 
other remembrances, extending their good 
wishes for the holiday season. THe SPECTATOR 
greatly appreciates these evidences of good 
will, and heartily reciprocates by wishing that 
all its friends in the business shall have a happy 
and prosperous year in 1926. 

Some very ingenious and unique forms are 
used in conveying good wishes, among them 
being an immediate endowment certificate for 
a Merry Christmas and a Happy New Year, 
and another representing the treasureship, 
Happiness, with a cargo of life’s most precious 
things. Many of the cards are beautiful in 
design and coloring, and there are numerous 
variations from the ordinary types, evidencing 
much thoughtful attention. 








PERSONAL ITEMS 





Miss Carrie M. Bell, for five years assistant 
secretary of the Chamber of Commerce of Des 
Moines, Iowa, and executive secretary ot the 
department of women’s affairs, has resigned 
that she might become a life insurance sales- 
woman for the Mutual Life of New York. 
Miss Bell is to work under George A. Pation, 
manager of the company in the Des Moines 
district, comprising 50 Iowa counties. She will 
be the only woman agent fer the New York 
concern in that territory and one of the few 
women agents of any company in Des Moines. 

Insurance men throughout Iowa and _ sur- 
rounding Siates paid honor December 24 to 
Charles W. Fracker, veteran insurance man, 
who on that date celebrated his ninety-seventh 
birthday. Several hundred telegrams and con- 
gratulatory cards and letters were received in 
honor of the occasion. Mr. Fracker has been 
lowa State agenz of the Springfield Fire and 
Marine for forty years and for sixty years 
associated with that company. Until the last 
few years insurance men have tendered Mr. 
Kracker a dinner each anniversary of his birth, 
but this year, owing to his enfeebled condiiion 
it was thought such a function would unduly 
excite the pa.riarch, so personal calls, con- 
gratulations by mail and great bouquets of 
roses were tendered him instead. He is just 
recovering from a recent illness and although 
confined to his room at the Victoria, in Des 
Moines, and under the care of a murse he is 
keen and alert and keeps in touch with State 
and National issues by a systematic perusal 
of daily and trade publications. He is the old- 
est fire insurnce man in the city both in point 
of years and in active service. He makes his 
home at the Victoria with his daughter. 

John J. Canning, well-known insurance man 
in Brooklyn, has been appointed chief clerk of 
the Night Court in Brooklyn by the Board of 
Magistrates. Mr. Canning has been president 
of the Brooklyn Insurance Brokers Association 
for three vears, is a director of the Insurance 
Federation of the State of New York, and a 
member of the Crescent A. C., the Elks, Co- 
lumbus Council, Knights ot Columbus and the 
Cathedral Club. 

Friends of Powhatan Breeden, Ir., auditor 
of the Lite Insurance Company of Virginia’s 
ordinary department, will regret to learn of his 
wife’s death on December 22. Mrs. Breeden 
had been ill for several months. Mr. Breeden’s 
mother died recently. 
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(- Our Agents Have 
jmaai A Wider Field— 
mie An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
ly Premium plan. 
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©. 6 L. BUILDING Participating and Non-Participating Policies. 
Same Rates for Males and Females. 

Double Indemnity and Monthly Disability Income features for | } [| | 
Males and Females alike. ADAMS ST. _ 
Standard and Substandard Risk Contracts, i. e. less work for nothing. < Continental ]5[ Chicago | | 
= Commaeail > Stock - 
We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Iil., Ia., | _Nat'l. Bk. S Exchange p nr 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. a QUINCY ST. Re of 
Old } Fed- Ulinois | oe 
THE OLD COLONY LIFE INSURANCE COMPANY =i Res 4 erie 
° rust Co, ms 

of CHICAGO, ILL. JACKSON BOUL. 
B. R. NUESKE, President ise l Board eo 
he Company has its Home Office in its own building at 166 W. Jackson Blvd. running through neem Trade 











Quincy and Wels Street, right in the heart of Chicago’s Financial District. 









































The Royal Union Life 


Insurance Company 


Des Moines, Iowa 





Now Licensed in Tennessee 


Men capable of building a 
strong agency organization are 
offered a real opportunity. 






STRONG AND PROGRESSIVE 





Four Popular Selling Policies 
Which Meet All Competition 


The state will be divided into 
about four districts radiating from 
the following cities: 


MEMPHIS KNOXVILLE 
NASHVILLE CHATTANOOGA 


If preferred, territory can be 
arranged close to home. 

Write Home Office for particu- 
lars. 





PAID TO POLICYHOLDERS— 






Over $19,000,000.00 








INSURANCE IN FORCE— 











Over $138,000,000.00 









National Life Association 
DES MOINES, IOWA. 


A. C. Tucker, President 
D. C. Costello, Secretary Wm. Koch, Vice-Pres. 
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An Extraordinary Annual Meeting--A New Year’s 


I know it sounds strange, impossible and all 
that. But you forget it was New Year’s Eve 
—a time when almost anything might happen. 
Magic? Well, what of that? There’s nothing 
more magical in all the world than the change 
which comes over everybody and everything 
around the holiday season. Look at the morose 
man—how he smiles! the skinflint—how he 
opens his purse strings, as, touched by some un- 
seen influence, his heart responds to all sorts 
of hidden and strange suggestions! He can 
only find relief in unaccustomed acts of benev- 
olence. Look at the frivolous society leader 
who foregoes, for the nonce, her round of 
pleasures, to find an unexpected happiness in 
looking after the wants of her less fortunate 
sister ! 

Observe the business man, 
music of the tape machine to listen to the 
strains of a passing band playing some old-fash- 
ioned Christmas carol! See the childr 


who forsakes the 





world just now seems full of them. Watch 
their faces, in the street, in the store—every- 
where! You can’t escape them. Faith, hope 


and joy reflected on thousands of young faces. 
No wonder men and women are more like 
angels now than at any other time of the year! 
Pooh! Don’t talk to me about magic! 

Anyway, I actually saw it, and so it must 
have happened. Another thing, you ask the 
claims’ chief. He has all sorts of evidence to 
prove it. 

The staff had all gone home and I was the 
last to leave. It was therefore my 
see that the vault containing all our claim 
papers was properly closed and locked. I could 


duty to 


not forget to do this, even if I tried as I 
happened to have left my hat and coat there. 
Against orders? Yes—but this was New Year 





Phantasy 
By H. L. Jones 
I suppose I went about quietly owing 


The 
with 


Eve! 
to the unusual stillness which prevailed. 
huge office seemed more like a cathedral, 
spaces, and its deep, 
Strange how we adapt 


its quiteness, its vast 
mysterious shadows. 
ourselves unconsciously to our environment! 

As I reached the half-open door of the vault 
something fell with a thud—perhaps one of our 
registers! Then I heard rustlings and 
cracklings. I tip-toed in, but could not see a 
thing in the darkness. My fingers were just 
sroping for the button to switch on the light, 
when through the gloom I saw little spots of 
light, faint but warm, dotted around the 
I decided immediately to wait quietly 
The crinklings and cracklings 
now redoubled in volume and I hastily hid be- 
hind a tall steel cabinet. Scarcely breathing, 
I peeped through a file section which was now 
I am positive it was full of papers 
a moment before! The light had grown 
stronger but was of the same deep crimson 
tinge. The whole vault was alight with it! 
What do you think it was? All the red seals 
had left their papers and tape, and were roll- 
ing and running towards a big lump of seal- 
which, glowing in the darkness, grew 
and brighter as it absorbed them. 
Apparently it possessed some phosphorescent 
and magnetic property. I can explain it in no 
My feeling of fear had gone. I 
was deeply interested. 

“Who woke me up?” I heard a voice say. 
Turning around quickly I saw a policy rub- 
bing its eyes, which gleamed angrily in the 
peculiar light. “It must have been that book,” 
answered a timid voice which belonged to a 
thousand dollar policy. It pointed with a 
shaking and nervous digit to a register lying 
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big 


red 
vault. 
in the darkness. 


empty. 


ing-wax, 


bigger 


other way. 


on the floor. 

“Don’t be foolish,” boomed a deep voice that 
filled the chamber. “Look at that box of choco- 
lates. Can’t you see it’s holiday time?” My 
eyes quickly rested on a be-ribboned and holly- 
decorated box which some girl had inadver- 
tently left behind her. I hastily shifted my 
gaze as I heard from every bundle 
and file in the room. 

Talk about policies on the run! They came 
from every shelf, every nook and cranny. 
Tumbling over one another helter-skelter, they 
all seemed imbued with one idea. It seemed 
impossible that the neat files could ever be 
tidy again. Probated wills, beneficiaries’ re- 
ceipts, grateful letters from widows—all sorts 
of documents were scattered and left behind 
in the mad scramble. The policies came in 


“hurrahs” 


scores and formed a ring around the last 
speaker, who evidently exercised a_ strong 
authority over them. He certainly was an 


important chap, and I recognized him easily— 
a two hundred-and-fifty-thousand fellow (ordi- 
nary life). He was hedged around with all 
sorts of imposing papers of his own file. 
His booming voice had resumed, and, while 
I missed his first remarks, I caught the last 
words “our annual meeting—now open for 
general discussion.” “Why are we here?” he 
continued, scarcely pausing to get breath. (I 
noticed the figures $250,000 rising and falling 
as his chest heaved.) “You answer, Twenty- 
pay,” he said. “Because we're finished,” quickly 
volunteered Twenty-pay Life. “Finished?” 
bellowed this self-constituted chairman. “Fin- 
ished? why, we’ve hardly begun. I’ll tell you 
what I’ve done since we met a year ago. I 
saved a big industrial business from wreck 
and ruin. It employed a thousand men, most 
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LIFE INSURANCE EDUCATIONAL SECTION 





General Agency of a 


Territory unsurpassed 
unlimited production. 


rights. 





Pittsburgh, Pa. 


Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 


Pennsylvania Company 


and large enough for an 








of them married and with families. I paid the 
Government taxes; I kept the credit at par 
and staved off rival competitors, who thought 
they had a chance to put on a squeeze when 
mv owner died. His business is all right; his 
men are all right, and his family is all right. 
And I’m still watching over things.” He 
eyed them all complacently, no trace of the 
bully left, and his jolly face b 

When they heard this, a number of whole 

life policies left their corner and did a jig 
in his honor, the tapes attached to them form- 
ing graceful curves as they pirouetted. They 
retired with the applause of their fellows. 
All seemed now more at ease, and I noticed 
them untying their tape bindings and compris- 
ing plans, signatures of agents, dates, etc. 

“Well,” went on the chairman, “everybody 
in the outside world is feeling fine and full 
of good cheer and we want to show we are 
the same. You must have some splendid re- 
ports to make. Let’s hear them. Who's next?” 

“Full of good cheer, eh? I’d like some- 
thing to eat.” The speaker was a poor lear 
term policy whose short but useful career had 
never been gladdened by dividend deciarations, 
or even reserve credits. “He looks that sort,” 
said policy number 783460, to number 345108 
in a confidential aside which was interrupted 
by the chairman with—“You’'ll get all you want 
to eat later, although I must say, looking at 
you, I wonder where you'll put it. You’ve no 
body.” The rest tittered. “Let’s have a re- 
port,” he continued. 

“T was afraid to speak before,’ 
one thousand-dollar policy, which I first heard, 
“but I am really quite pleased with what I’ve 
accomplished so far.” “Why, what have you 
done?” asked the big fellow. “Well, I’ll tell 
you,” went on Mr. Thousand-dollars. “My 


1 
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beaming. 


’ said the timid 


owner could not afford much assurance, but 
adopted me after a lot of persuasion. He was 
married and had reached the age when pre- 
miums get costly. He had three youngsters, 
the eldest being about 16. When he left his 
job on my shoulders I carried on as well as 
I could. I paid the modest funeral expenses, 
which amounted to $496, and with the balance 
the widow made quite a show. The family, 


though humble, were well thought of, and 
some good friends rallied around them. My 





owner’s widow was very practical and set her- 
self up in a small millinery business. It took 
$350 of what was left to get things going. The 
eldest boy buckled to and distributed harid- 
bills, and all her acquaintances suddenly found 
they wanted new hats. Her girl assisted in the 
store, and before the last of my money was 
gone, they had got over the worst. The busi- 
ness is already bringing in enough to justify 
me in saying that by next year I’ll have some- 
thing lots better to report.” 

He subsided breathless, amidst deafening ap- 
plause of the great crowd of other thousand- 
dollar members who were present. The big fel- 
low wanted to resign and make him chairman. 
A tremendous chatter ensued. For the other 
policies, seeing the honor that might be theirs 
for just speaking out, wanted to tell what they 
each had done. They all wanted to speak at 
once. 

At the height of this confusion I heard a 
yell—“Strangers present, strangers present, Mr. 
I suddenly felt very guilty, but 


? 


Chairman 
it was unnecessary, as the remark was not in- 
tended for me. An old-fashioned policy, that 
must have been in the vault for twenty-five 
years, was the speaker, and he was pointing 
accusingly with his restriction-of-travel clause 
to one corner where a number of policy cer- 
tificates were congregated. One of these cer- 
tificates quickly left the others and confronted 
him. “Strangers?” he queried. “No such 
thing! And I’ve got what you never had, small 
as Iam.” He showed his double indemnity and 
disability features with pride. “You're not a 
member,” persisted the old-fashioned one. The 
“Oh, they’re 
all right,” he said—“fine fellows. Not known 
in your days. They’re group policies, and do 
a mighty good work, they do. Tell us how 
you came here,” he suggested to Mr. Group. 

“Oh,” said Group, “my owner was killed in 


chairman quickly silenced him. 


a factory accident and I doubled my assist- 
ance to his family by giving them a thousand 
dollars, instead of the five hundred I other- 
wise would have done.” His brother-groups 
now plucked up courage and crowding around, 
joined in the cheers which greeted this state- 
ment. 

The meeting was getting obviously out of 
order, when strains of music arose. The cheers 
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subsided. Gazing in astonishment I saw about 
a hundred policies had seized the elastic bands 
that lay everywhere around. Stretching them 
to varying lengths, they succeeded, with the aid 
of paper clips, in making a fine orchestra. Poli- 
cies of all plans and denominations were soon 
tapping the floor with their last clauses. 
“Tet’s have a Protection Paul Jones,” cried 
the chairman, and away they all went. The 
third waltz was in full swing, with a poor 
policy left solitary and shrinking in the center. 
“Aha! here’s a stranger at all events,” cried 
the old-fashioned policy—he seemed bent on 
trouble—grabbing hold of this unfortunate 
chap by his days-of-grace clause. (He was 
only just over twelve-months old and this is 
always the weak spot in this sort.) He was 
turned around for inspection and the word 
lapsed was seen branded on him in big letters. 
Now arose a big discussion, all protesting 
against this one’s presence. “I could not help 
it,” he said, “my owner would not listen to me, 
and he died without paying his second pre- 
mium.” His pleadings were in vain. “Away 
with him,” came the yell, “he’s spoiling our 
party.” By sheer weight of numbers he was 
hustled to the door which was open sufficiently 
to allow him passage. As he dropped to the 
floor I thought I heard human footsteps. I 
must have been right because I saw looks of 
afarm on the face-values of all the policies. 
Folding himself rapidly in his accustomed 
creases, the chairman roared—“back to your 
files! The meeting is adjourned until next 





year !” 
The alarm was now general as the voices 
drew nearer. I heard our watchman say, 


“here’s a policy on the floor. Are not those 
clerks careless?” “Look! it’s a lapsed policy, 
name of Smith’—his companion said, “it has 


“Tt’s funny, though,” 


’ 


no business here anyhow.’ 
answered the watchman, “I could have sworn 
I heard voices and the rustling of paper.” 
“Perhaps it’s rats?” suggested the other. 

No wonder they heard noises! Such a 
scampering and accompanied by 
a peculiar sound like that made by burned 
paper as it cools and turns up at its edges. 
Such a snapping as hundreds of elastic bands 
closed quickly on their proper bundles! The 
light grew dimmer and dimmer as the seals 
rolled to the circles provided for them on the 
bottom of the policies. I could hardly believe 
my own senses! 

“Hello! here’s the door open.” “So it is. 
I'll come in with you and look around.” I 
crouched low as they entered, not wishing to 
discuss or explain what I had seen and heard. 
The light was suddenly switched on and the 
pair brushed by me, as they walked to the 
other end of the vault. Seeing my chance, I 
hastily seized my wraps and crept out. 

As I turned the corner I heard them close 
the door. “No, everything seems all right. 
Well, I must be going. Good night, old chap, 
und a happy New Year to you.” “Same to 
you and many of ’em,” replied the watchman. 
But by this time the front door had swung 
behind me and I was safely in the street. 


rushing, 


Income 





The accompanying article is extracted 
from the new copyrighted book “In- 
come Insurance for Family Protection,” 
by William Alexander, published by The 
Spectator Company. Mr. Alexander is 
one of the keenest present-day advocates 
of income insurance and has written this 
book as a culmination to his advocacy of 
the plan. 
on life insuranie, Mr. Alexander is an 
entertaining as well as an authoritative 
The agent who 
reads his books cannot but follow his 


An author of many textbooks 


writer on this subject. 


moods and, having done so, is a well- 
equipped salesman. 

“Income Insurance for Family Protec- 
tion” should be ordered from The Spec- 
tator Company. 











A large proportion of the insurance now in 
force in this country has been taken for the 
protection of the family, but most of it is 
still payable in one sum. Much also of the 
new insurance now being issued is payable in 
one sum. Meanwhile attention is called to 
this situation because it reveals a broad field 
of operation for intelligent life underwriters. 

Those who are already insured may know 
little or nothing about income insurance, and 
applicants for new insurance may not recog- 
nize its superiority. But these policies provide 
for optional methods of settlement, including 
one under which the insurance is made payable 
in the form of an income for life. 

Here the underwriter’s opportunity is re- 
vealed. He can call on those who already hold 
such policies and make a strong appeal to 
them in behalf of their beneficiaries—the people 


Options 


for whose protection the insurance has been 
taken. 

In dealing with a new client a similar course 
may be followed. Even if a policy of the 
ordinary kind is taken, attention may be called 
at once, or later on, to the income option in 
the policy, and the insured may be induced 
to restrict the beneficiary to that option. 

It is true that the beneficiary will be free to 
select that option if the policy remains as it 
is. But the insured should be warned that if 
the beneficiary is given freedom of choice the 
object aimed at will be defeated. Experience 
proves that if the beneficiary is unrestricted 
the temptation to draw the cash is absolutely 
irresistible in ninety-nine cases out of a hun- 
dred. Hence the insured should protect the 
beneficiary against this perilous temptation. 

Occasionally a beneficiary is disappointed 
upon learning that her husband’s insurance is 
payable in the form of an income. But this 
disappointment is changed to satisfaction as 
the monthly checks continue to arrive with 
unfailing regularity. The following extract 
from a letter illustrates this: 

A year has passed since the death of my 
husband. I feel that I should thank you for 
the promptness in sending the monthly checks 
to me, and also for the excess interest dividend 
check, which was very unexpected. 

At first this form of settlement was repug- 
nant to me, but now how wonderful it is to be 
so well provided for, and what a blessing to 
a widow to be left in such good, faithful 


hands. 


THE CONVERTIBLE Poricy 
One of the prominent companies issues a 
policy which gives protection from the begin- 
ning without determining whether the insur- 
(Concluded on page 33) 
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The Tuberculosis Situation in 1924 


Consulting 


The decline in tuberculosis is one of the most 
gratifying evidences of genuine progress in 
the health and well being of the American 
population. The decline is, of course, the re- 
sult of a multiplicity of causes but these may 
be summed up in the three essentials of higher 
wages granting better nutrition and living con- 
ditions, second, shorter hours eliminating much 
needless and exacting fatigue and overstrain, 
and third, better shop conditions as the result 
of the progress that has been made in indus- 
trial hygiene in practically all of our Ameri- 
can industries. These conclusions apply in the 
main, however, primarily to pulmonary tuber- 
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By Freperick L. HorrmMan, LL.D. 


Statistician, Prudential Insurance Company of America 


culosis and not to the minor or less important 
other forms of tubercular diseases. The rela- 
tive significance of the latter is best made evi- 
dent by the statement that in the registration 
area of the United States for 1922 there oc- 
curred 79,104 deaths from pulmonary tuber- 
culosis at the rate of 848 per 100,000, while 
there occurred only 4113 deaths from other 
forms of tuberculosis at the rate of 4.4 per 
100.000. Pulmonary tuberculosis, therefore, 
constitutes at the present time 7.3 per cent of 
the mortality from all causes. The progress 
which has been made since 1913 is shown in 


the following table: 
TABLE I—MORTALITY FROM TUBERCULOSIS, U. S. 
REGISTRATION, 1913-1923 
(Rate per 100,000 of Population) 
ee 127.9 a SOLE EEE 111.3 


ib aiswivieiswisie'eis-s 128.2 BPO wiciniateiesicteintaioe 100.8 
BAD 0: sae aiecenraicis 128.2 (LC) ORR recreate 87.6 
biaienls openers 124.3 MOLD ivic na ove tess 86.8 

Dogar th vie cee tateress 129.4 MRO vicis severe cess 93.6 

aN aia meiever tsteraais 133.2 i, aos see See 


The preceding table clearly emphasizes that 
practically all the progress in a material re- 
duction during recent years has been made 
during the last five-year period, while practi- 
cally stationary conditions prevailed during 
the six years ending with 1918. The high rate 
that year is, of course, in part at least, at- 
tributable to the prevailing epidemic of in- 
fluenza. The increase in the rate for 1923 is 
even, however, not without significance. 

A more conclusive statement is furnished by 
the next table, which for four of our largust 
cities shows the changes in the death rate since 
1913, exhibiting, however, much the same phe- 
nomenon of a material decline during the last 
five years, and a practically stationary condi- 
tion during the preceding six years: 

TABLE II—MORTALITY FROM TUBERCULOSIS, NEW 

YORK CITY, BOSTON, CHICAGO AND PHILADELPHIA 

(Rate per 100,000) 


New York Boston Chicago Philadelphia 
ROIS eos cannes 175.1 148.7 145.7 164.2 
i, OT 179.2 144.3 145.2 166.7 
ere 175.0 142.8 151.8 163.1 
er 163.4 151.2 131.7 169.1 
eee 169.6 156.4 132.0 173.3 
____ RR RARE 164.4 165.9 128.1 190.9 
ee 135.9 132.2 107.0 142.1 
re 112.0 110.1 85.5 121.2 
arr 92.1 100.9 73.9 101.5 
seer 90.4 95.8 69.2 100.2 
1s See 87.1 88.0 r 9 1 97.4 


For the purpose of bringing the foregoing 


information down to date I have obtained from 
local health offices the statistics of tuber- 
losis for 66 cities for the two years 1923-24, 
The table shows wide variations in the rate 
of local frequency but it indicates an increase 
in the rate of last year over the preceding 
year when the rate was lighter in 25 out of the 
66 cities. In a few instances this table is, 
however, limited to pulmonary tuberculosis 
only. 


For all the cities combined the death rate 
in 1923 was 97.1, against 91.1 in 1924, which 
must be looked upon as quite an extraordinary 
decline considering the relatively low figure 
which tuberculosis has reached at the present 
time: 

TABLE III—DEATHS FROM TUBERCULOSIS 
(Sixty-six American Cities 1923-24) 
1923 1924** 


Number of Death Rate Number of Death Rate 
Deaths per 100,000 Deaths per 100,000 


tC ee 148 125.4 130 109.0 
Baltimore........ 991 124.5 945 116.2 
Bayonne......... 47 §5.7 §1 58.9+ 
GHtOn. sc scicers 791 101.9 784 100.0 
Bridgeport....... 13 81.9 95 58.3 
BHGGO. 6 5.00055 533 99.3 460* 84.4 
Cambridge....... 122 109.4 138 123.2+- 
Chicav0,< ...3.2« 2,335 81.7 2,434 83.9+ 
Cincinnati. ...... 549 132.4 510 121.8 
Cleveland........ 798 90.5 845 93.3+ 
Cloumbus....... 278 108.2 230 87.5 
Concord.......-+ 23 102.6 21 93.3 
Dayton... 115 69.5 107 63.3 
0 re 575 211.2 576 208.1 
ee 1,003 85.0 1,135 92.0+ 
Elizabeth. ....... 50 48.2 77 72.6 
ROO 86 3.6 99 93.74 
Fall River....... 143 118.1 lll 91.6 
Grand Rapids. . .. 80 54.5 69 46.2 
Hartford......... 91 59.9 122 78.3+ 
Haverhill. . . ; 34 59.3 27 46.3 
Jersey City...... 305 98.7 327 104.7+ 
Lincoln.......... 14 23.8 27 45.0+ 
Los Angeles...... 1,102 164.7 1,297 186.5+ 
| | 100 86.9 112 96.7+ 
Manchester. . : 44* 54.0 58 70.5 
Milwaukee a 295 60.5 217 43.8 
Minneapolis. .. . 337 82.3 289 69.2 
Mobile. . . 2 68 107.4 67 104.4 
Nashville........ 152° 125.2 210 3=:171.7+ 
Newark......... 406 92.6 392 88.0 
New Bedford..... 120 92.2 116 87.4 
Newburg...... 42 134.2 38 120.4 
New Haven...... 138 79.8 76 43.2 
New Orleans..... 693 171.3 686 167.5 
Newport......... 20 63.4 21 65.9+ 
Newton......... 5 10.4 18 36.8+ 
New York........... 5,672 95.6 4,780* 79.4 4 
WGTOUK «65:05 6s 183 137.7 131* 95.1 
Oakland: ...:...: 139 57.8 144 58.2+ 
AMID. cae<in.5.66's 55 81.1 31 44.7 
Paterson. ... +00 120 85.9 106* 75.3 
Petersburg....... 39 116.6 38 111.3 
Philadelphia... .. 2,122 110.4 2,026 103.9 
Pittsburgh....... 559 91.9 81 78.4 
Providence....... 229 94.3 204 83.5 
PHONO Sor occens ns 49 115.1 66 155.5+ 
OUINCY o.ovcaess 14 39.0 13 





EDMUND P. MELSON, President 





SPECIAL FEATURES ABOUT CONTINENTAL POLICIES THAT OFFER 


A WIDER FIELD - - INCREASED OPPORTUNITIES 


Age limits 8 to 65 

Major surgical operation benefits. 

Loan values at end of first year under most forms 

Annual dividends on certain policies issued at non-participating rates. 

Unexcelled underwriting service for sub-standard policies. 
accepts approximately 95% of all cases submitted. 


CONTINENTAL LIFE INSURANCE COMPANY 


ST. LOUIS, MISSOURI 


The Company now 


P. M. HARPER, Vice President 











30 





D 














the 


sis 











December 31, 1925 





LIFE 
sities ysis 15 45.5 59 52.1+ 
wee Rese aid 174 53.8 180 54.3+ 
Salt Lake City... 79 62.0 111 85.44 
San Diego. ..---- 131 150.3 162 178.5+ 
San Francisco. . . - 666 123.6 660 120.4 
Savannah.......- 167 186.1 148 161.6 
Seranton.....--- 82 8.2 84 59.4+- 
EAT ene 193 56.0 202 57.2+ 
Somerville Race aaa 54 54.7 46 45.8 
Springfield, Ill... 56 90.3 23 36.6 
Springfield, Mass. 73 50.7 84 56.7+ 
Ee aan 100 54.3 82 43.7 
St. Joseph......- 68 86.7 263 80.2 
CS oe 232 95.8 04 283.5 
Topeks.....-++++ 27 51.6 27 50.9 
Trenton. ......-- 167 131.1 167 128.7 
Washington, D. C. 578 121.6 474 97.5 
Worcester.....-. 129* 67.2 45 74.2+ 
24,971 97.1 23,858 91.1 
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I had occasion to review the decline in tuber- 
culosis in an address delivered before the Na- 
tional Association for the Study and Preven- 
tion of Tuberculosis, in 1913, concerned at the 
time with the record for 1871-1912. At that 
time I was able to point out that between 1902 
and 1911 the rate had declined from 162.6 per 
100,000 to 138.0. This analysis was limited to 
pulmonary tuberculosis only. Against a rate of 
138.0 for 1911 the rate at the present time, as 
previously shown, has now been reduced (for 
1923) to 93.6. 

From a life insurance point of view there is 
no more important factor affecting an unfavor- 
able mortality experience than pulmonary 
tuberculosis, which strikes most heavily at the 
young or when premiums have been paid for 
only a comparatively short period of years. 
The insurance companies, particularly those 
conducting an industrial business, have unques- 
tionably been of service in arousing an apathetic 
public to the supreme importance of good nutri- 
tion, the avoidance of fatigue, the value of 
fresh air and of wholesome conditions of life 
otherwise, but particularly in industry. The 
outstanding fact of the tuberculosis situation 
concerning wage-earners has been, and remains, 
the frequency of pulmonary tuberculosis in cer- 
tain occupations exposed to a considerable and 
continuous degree of dust inhalation. It is 
true that in many cases the observed tubercu- 
losis is not such in fact but rather a lung 
fibrosis of a non-tubercular origin, although 
frequently complicated by a _ superinduced 
tuberculosis in its later stages. The subject of 
silicosis, unfortunately, has not heretofore at- 
tracted much attention. a'though it is of the 
first importance to certain groups of wage- 
earners, particularly stone cutters, quartz 
miners, tunnel workers, and many minor occu- 
pations. such as polishers and buffers in which 
dust of a large degree of silica content is in- 
haled. Workmen’s compensation legislation in 
this respect is decidedly behind the times in 
that the affliction is unquestionably and _pri- 
marily occupational in its origin and the vic- 
tims thereof should therefore be entit'ed to 
adequate compensation. It is. theretore, so 
much more regrettable that the proposed sili- 
cosis legislation in New York State should 
have been vetoed by Governor Smith. 

Of exceptional interest are the four largest 
cities, the Chicago experience having the low- 
est tuberculosis death rate in 1923. Chicago 
most fortunately has what is probably the best 
kept and administered municipal sanitarium of 
any one of our larger cities. Upon careful 
and extended consideration I am absolutely con- 
vinced of the value of the sanitarium treatment 
as a preventive measure, in that the carriers 
of tuberculosis germs are effectively isolated 
and prevented from spreading the disease dur- 
ing its most dangerous stage. I am likewise 
convinced of the futility of much of the so- 
called educational efforts which, while arousing 
considerable public interest, leave the major 
portion of the community totally unaffected. 


“Pulmonary Tuberculosis only. 
* The + indicates an increase in the rate for 1924 
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The main cause of tuberculosis is lack of 
disease resistance and this is effectively over- 
come only by better nutrition based upon higher 
wages, upon less exposure to fatigue, based 
upon shorter hours, and better shop conditions 
based upon the application of rational prin- 
ciples of industrial hygiene. 

Much has been made of a local demonstra- 
tion at Framingham, Mass., as a convincing 
experiment showing the value of such efforts 
as were locally applied. But the reports con- 
cerning that demonstration fail to reveal 
the actual number of cases dealt with, and 
the very limited extent to which the actual! 
number of deaths from tuberculosis were re- 
duced. The following table will illustrate this 
point perhaps to best advantage. It has been 
derived from the official state registration re- 
ports of the State of Massachusetts and shows 
all deaths from pulmonary tuberculosis in 
Framingham, Mass., during each of the years 
1916-24. The Framingham experiment covers 
the period of 1917-23 inclusive. The actual 
expenditures involved in that demonstration 
amount to approximately $200,000 more or 
less. The conclusions cover a multitude of 
questions many of which do not bear directly 
upon the subject of pulmonary tuberculosis. 
There has of late years been an unfortunate 
tendency to combine efforts at tuberculosis 
eradication with general public health measure- 
ments which cannot but fail to produce the 
direct results anticipated from more specific 
efforts reaching directly to the root of the 
problem. The results of the Framingham 
demonstration are stated in the form of a per- 
centage reduction without reference to the 
actual figures involved. The period 1007-16 
is compared with the period 1922-23 during 
which there was a reduction in the tuberculosis 
mortality of 56 per cent. An identical reduc- 
tion was experienced when the Framingham 
conditions of 1907-16 are compared with 1920- 
23. A contrast is drawn also without refer- 
ence to actual numbers between so-called con- 
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trolled towns in which during the last-named 
period there was a reduction in tuberculosis 
frequency of only 17 per cent. The actual fig- 
ures involved in the Framingham demonstra- 
tion since 1916 have been as follows: 


TABLE IV—DEATHS FROM PULMONARY TUBERCULOSIS, 
FRAMINGHAM, MASS., 1916-1924 


(Official Statistics Registration) 


No. No. No. 

ut) CER. 9 BONG sicrsiersiae 12 Ce 7 
| 9 Re 9 Oe ae 4 
a 9 ME se<sian 5 Ey: ens kee ll 
Totals... 27 26 22 


According to this table there were 27 deaths 
from pulmonary tuberculosis in Framingham 
during the first three years and 22 during the 
last three years. Taking, therefore, what con- 
stitutes practically the period of the demon- 
stration there was an actual reduction of only 
5 deaths during the last three years of the pe- 
riod compared with the first. A demonstration 
resting upon such a fragmentary basis cannot 
possibly be considered conclusive. I will not 
on this occasion enter into the question of the 
so-called control towns which require to be 
dealt with in an extremely cautious manner. 
3ut, for illustration, if the town of Westfield 
is selected for such a comparison there was a 
reduction in the frequency rate of pulmonary 
tuberculosis between 1912 and 1922, of from 
535.3 per 100,000 to 150.6. For the town of 
Medfield there was a reduction between 1912 
and 1922 from 63.5 per 100,000 to 34.8. Evi- 
dently a study of control communities with a 
much larger population and totally different 
social and industrial conditions involves the 
risk of serious error. It is my own judgment 
that the investigation was inconclusive and 
based upon erroneous conceptions of both prin- 
ciples and policies in dealing with the subject 
For no test applied to 
such a community as Framingham can possibly 
represent the true nature of the problem in its 
most aggravated form as met with in densely 


under consideration. 


populated large cities, or in communities like 
Barre, Vt., where the stone industry calls for 
a large number of victims. Certainly the ex- 
penditure involved could not be justified as a 
matter of general policy if made a direct 
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burden upon the taxpayer. In any event it js 
highly significant that the number of deaths 
from pulmonary tuberculosis in Framingham 
between 1923 and 1924 should have increased 
from 4 to 11. If the discontinuance of the 
demonstration leaves the problem practically as 
it was before it obviously cannot be looked 
upon as successful. There is the further 
question as to the influence of purely local con. 
ditions concerning especially non-residents 
which may enter disproportionately into cat- 
culations involving so small a number of cases, 
But at best, and at most, what is true of 
Framingham, granting all that may be said in 
favor of the demonstration, is of extremely 
doubtful application to larger population aggre. 
gates such as the cities of New York, Chicago 
or Philadelphia. 

The present situation in New York city is 
best reflected by the quarterly reports of the 
Association of Tuberculosis Clinics reported 
upon by Mr. G. J. Drobet. For the third quarter 
of 1925 it is shown that the number of patients 
receiving treatment in the city in some form 
This included 4896 new 
The number 


or other was 18,176. 
admisions and 2057 readmissions. 
of patients receiving treatment increased from 
78092 during the third quarter of 1924 to 18- 
176 as stated during the third quarter of 1925. 
The total number of patients discharged as 
cured or otherwise during the quarter was 
7297 against 7174 during the corresponding 
quarter of 1924. The total number of patients 
remaining under treatment and observation at 
the end of the third quarter of 1925 was 10,879 





American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
FRED D.STRUDELL, Vice-President 
MORTON BIGGER, Secretary 
W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
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MONMOUTH.ILL 
i 


One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $5,000,000. In- 
surance in force $116,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today. 


AGENCY DEPARTMENT 








ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 
erence required. Write. 


because 


A. E. JOHNSON, Asst. to Pres. 


CHICAGO NATIONAL 
LIFE INSURANCE CO. 
202 So. State St. Suite 314-324 


Chicago, Illinois 
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compared with 10,718 for the third quarter of 
1924. 

The foregoing statistics relate to both adults 
and children, but as an indication of the ex- 
tent to which children are infected at the pres- 
ent time, it may be of interest to point out 
that the number of tuberculosis children un- 
der observation at the end of the third quarter 
1925 was 4926 against 4710 at the end of the 
corresponding quarter of 1924. 

Thus the problem of tuberculosis regardless 
of a gratifying reduction is far from having 
been solved and the earlier prognostications of 
no tuberculosis in 1921 or 1925 have not been 
realized. As a matter of fact they are not 
likely to be realized for a generation to come. 
It requires to be clearly understood that the 
problem of control in tuberculosis increases in 
proportion as the death rate is reduced. It is 
much easier to reduce an excessive death rate 
to normal proportion than to halve the normal 
death rate in which case the problem concerns 
a largely different element of the population. 
There is unquestionably a vast amount of mal- 
nutrition and under nutrition due to defective 
dietaries in a large number of families. Fur- 
thermore, there is a considerable amount of 
milk infection regardless of strenuous efforts 
to improve the existing dairy situation. The 
United States Department of Agriculture re- 
ports, however, that the nationwide drive to 
eradicate bovine tuberculosis up to April 1, 
1925, included 10,201,000 cattle under super- 
vision, of which 19,841 cattle reacted to the 
tuberculin iest. In some sixty-nine counties, 
however, the reports indicated entire freedom 
from bovine tuberculosis, while the number of 
counties having less than 0.5 per cent of the 
disease increased from fifty-three to sixty-nine. 
According to Science, veterinary officials of the 
Bureau of Animal Industry consider that this 
evidence is proof of the practicability of even- 
tually freeing entire States from bovine tuber- 
culosis. This end is as yet far from being at- 
tained in more than a relatively small area of 
the country. The tuberculosis movement dur- 
ing recent vears has not made the progress 
commensurate with its importance. It remains 
the outstanding public health movement and 
has to its credit many notable achievements. It 
has unquestionably stimulated research in many 
directions and given furtherance to thought 
upon countless problems that underlie the solu- 
tion of the tuberculosis question as a whole. 
Life insurance companies have a direct interest 
in the development of the movement along 
lines of greatest practicability and the elimina- 
tion of much that is likely to prove a serious 
public disappointment. What is needed more 
than anything else is furtherance of efforts to 
improve the physique of our children, to in- 
duce proper breathing habits, to encourage ex- 
posure to sunlight and to advance the cause 
of rational and wholesome nutrition. Along 
these lines lies the hope of the future. 


—Group insurance for Federal employees located in 
Salt Lake City, Utah, is being considered by the lo- 
cal Federal Business Association. 
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Stephen M. Babbit 


President 


HUTCHINSON KANSAS 




















Income Options 
(Concluded from page 29) 


ance shall develop into an ordinary life, or a 
limited payment life, or an endowment con- 
tract. But at the end of five years the basis 
on which the insurance is to be continued must 
be determined. In such a case an agent repre- 
senting that company will have a favorable 
opportunity at that time to suggest that the 
beneficiary ought to be restricted to a settle- 
ment on the income basis. 

There are certain advantages in a policy pay- 
able in one sum as distinguished from any in- 
come policy, provided the insured limits the 
beneficiary to an income settlement. This is 
because it gives the insured absolute freedom 
of action as long as he lives. He can, if the 
situation changes, remove the restriction and 
again provide for the payment of the insur- 
ance in one sum: and he can change the bene- 
ficiary at any time. But if he makes no change 
and continues to restrict the beneficiary to an 
income option, he will know that the protec- 
tion provided will be freed from all risk and 
will be permanently effective. 


LeaD, Don’t DRIVE 

The agent who is lazy or indifferent follows 
the line of least resistance because it is easy. 
But if the line of least resistance happens to 
be the best line to follow the astute life un- 
derwriter will take advantage of it. Nothing 
is to be gained by trying to argue a man into 
taking a policy payable in the form of an in- 
come if he prefers insurance payable in one 
sum. Jt is far better to let him have his way, 
and to go to him at some suitable time later 
on to point out the advantage of the privilege 
he enjoys of protecting the beneficiary by in- 
structing the company to settle to insurance on 
the income basis. 


Tue SurvivorsHip ANNUITY 
No life insurance contract is more useful in 
appropriate cases than the survivorship an- 
nuity, notably in a case where the object is to 
provide for an elderly person. 





















































—, 








LIFE 


But this contract is less popular than it ought 
to be because agents often overlook it, or be- 
cause its name is unattractive and misleading. 
It is not an annuity. It is an ordinary life 
policy payable at maturity in the form of an 
income, or annuity. 

The cost of such a policy is very little in 
a case where the insured is young and the 
beneficiary old. Hence its value where a son 
wishes to safeguard the future of his mother 
who is dependent on him for support, or his 
father if no longer able to earn his own living. 


THE INTELLIGENCE OF WoMEN 

Arguments that are plausible but unsound, 
and all exaggerated statements, do an immense 
amount of harm. 

A great deal of nonsense has been written 
about woman’s relation to life insurance, and 
it is only fair to her that the truth should be 
told. 


PopuLaR FALLACIES 

One popular fallacy is that all the women 
who receive insurance money waste it or lose 
it; and that it is usually squandered in about 
seven years. If this were true it would be a 
serious indictment against life insurance. But 
it is not true. Here and there a woman may 
spend her money recklessly, but usually the 
insurance money received by a woman lasts for 
a few years only simply because her husband 
was inadequately insured and has left her so 
little that instead of investing it she has been 
forced to use it for current expenses. And no 
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matter how careful and prudent a woman may 
be a few thousand dollars thus employed can- 
not possibly last forever. Here it is obvious 
that the man, and not the woman, has been to 
blame. 

But there are cases where an adequate 
amount of insurance is left, and here another 
fallacy has been widely circulated. This is the 
assertion that women are less intelligent than 
men, and for that reason invest their money 
foolishly, and often lose it. 

It is true that most women lack business 
efficiency, but this is not because they have 
less intelligence or aptitude than men. It is 
simply because their training has been along 
other lines, and because they have had little 
opportunity of gaining business experience. 
I am satisfied that if women were to be given 
the business training that men receive they 
would be as competent as men to take care of 
their money. 


IGNORANCE STIFLES INTEREST 

As a rule it is hard to interest men in sub- 
jects about which they have little or no knowl- 
edge. This is true also of women, and if they 
have little knowledge about business it is hard 
to awaken their interest in it. Consequently 
when they inherit uninvested capital they often 
seek to unload the responsibility of investing 
it on others instead of learning how to deal 
with it themselves. 

The truth that there is very little difference 
between men and women when similarly situ- 
ated, is verified by such facts as the following. 


Tue WEAKNESS OF MEN 

Artists, doctors, preachers, writers; and other! 
men who lack business training, invest their. 
money as foolishly, and are victimized by gete 
rich-quick swindlers as readily, as women, * ” 

Men are as prone as women to gamble, bo 
speculate wildly, and to make reckless use gf. 
their money except where business experienge | 
has taught them caution. ; = 

Sharpers are able to swindle professional - 
men and other men who lack business experts e 
ience as easily as they are able to swindle! 
women. Consequently the reason they are” 
more diligent in following up women is simply | 
because the beneficiaries under life insuranee | 
policies are usually women. They are pursued : 
because they have money to invest. “For 
wheresoever the carcass is there will the eagles 7 
be gathered together.” 


WHERE THE SHOE PINCHES : 

Many women, even if they lack business ex- 
perience, have common sense and_ prudence, 
and exhibit intelligence in selecting invest- 
ments. Or they follow the sound advice of 
financial experts. But in thus eluding a danger 
of one kind they do not escape perils of another 
kind. 


Robbing Yourself 
If people were robbed persistently, as they 
rob themselves in unnecessary ways, they 
would try to secure protection. THE SPECTA-~ 
tor’s leaflet called Robbing Yourself is an eye- 
opener of the kind that helps an agent to get 7 








Fieldmen Profit 
by This 





AMERICAN 


In 1924 The Guardian’s Prospect Bureau 





yielded an average profit to fieldmen of 
600% in commissions over their invest- 
ment. In some sections it ran as high 
as 3000%. 


It is easy to see how the Prospect Bureau 
can be the basis of success. It shortens 
the selling process. It furnishes ‘“‘live’’ 
leads in adequate number. It eliminates 
much **cold’”’ canvass. 


The Prospect Bureau is one reason why 
a good many of the better producers are 
casting their lot with us. One new 
comer, a general agent, brought with 
him an agency organization of nearly 
three hundred men. 


Let us tell you the whole story of what 
The Guardian is doing to better the field- 
man’s success. 


T. LOUIS HANSEN, Vice President 


THE GUARDIAN LIFE INSURANCE 


COMPANY OF AMERICA 


Founded 1860 under the waws of the State of New York 
50 UNION SQUARE NEW YORK 





CENTRAL 
LIFE 


Insurance Co. 
INDIANAPOLIS 


Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
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INCORPORATED 1871 


Life Insurance Company of Virginia || | % | AMERICAN 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY a 5 SURETY 


Policies from $1,000.00 to $50,000.00, 


with premiums payable annually, semi-annual- ; oi tf a deat : 
ly or quarterly, and pi 2282s COMPANY 
ee See #8203335. BN 
UH EERE 
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INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. | REE =. 
= ESEREEDEEES ERS 
CONDITION ON DECEMBER 31, 1924 ‘Gaunterpreses of NEW \ ORK 
$41,521,283 .17 SSA GEE aaa 
Liabilities ees 36,164,159 .7 Re ne 
Capital and Surplus §,357,123 .4¢ 13 seat ve Shae 
Insurance in Force 273,540,675. Company’s Home 100 BROADWAY 
Payments to Policyholders 3,036,319. Office Building 


Total P Policyholde i ° is 
—— ean. Fidelity and Surety Bonds Burglary Insurance 


Organization 


JOHN G. WALKER, President Check Forgery and Alteration Insurance 
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The Known Protection Takes 
Precedence Over the Unknown 


Insurance is "today a universally accepted need. The agent’s efforts largely lie, not in selling the idea 
of i insurance, but in gaining confidence for the protection he has to offer. Noinsurance policy can be written 
until the insuring‘company’s right to confidence has been firmly established. 


To facilitate the work of North America representatives, the Insurance Company of North America is a 
national advertiser, keeping its name and its 133-year record of dependability before the readers of the 


most influential magazines and business publications. 


The satisfaction of representing this oldest American fire and marine insurance company is founded on 
public confidence, already established and consistently maintained; on an unbroken record of met obliga- 
tions; on an all-inclusive range of policies for the protection of property and business activities; and on 
prompt and efficient service to every North America agent and every policy holder. 
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and the 
Insurance Company of Indemnity Insurance Company 


North America of North America 


: ~ write practically every form of 
PHILADELPHIA GEE insurance except life. 
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The PERFECT PROTECTION MAN 
‘No Wonder He Smiles! 


On September 16th 


Thursday 








One Perfect Protection Man already paid for over 
$1,500,000. Another paid for over $750,000. Two others 
paid for over $500,000. Ten others paid for over $250,000. 
Seventeen others paid for over $200,000. 


And in the Whole Organization 


One in every four full time representatives already paid 
for over $100,000. These are Perfect Protection Men 


And this is Perfect Protection’! 





50.00 weekly, for an unlimited period during disability by 
acc'dent. 


50.00 weekly, for 52 weeks during sickness. 














3,200.00 every year for life, payable monthly if totally and 
permanently disabled by accident. No further pre- 
miums to pay and no deductions from the face of the 
life policy as the result of payments so received. 


» year, if totally and permanently disabled by 
nd $600.00 each y in monthly payments, 
after for life. No further premiums to pay and 
eductions from the face of the life policy as the 
result of payments so received. 


The Seven Points 


of RELIANCE 
Service 


A direct contract with the Company with the general or 


ear 


When You 
Met a 
Successful Man 


5,000.00 payable upon natural death. 


5,000.00 payable upon death by accident. 














E was as much a stranger to you as “the 
man the world forgot.” You knew 
nothing of his business, his finances or the 
clubs he frequented. Yet, you remembered 
him. It was just his enthusiasm, after all, 
that fixed-him for all time in your memory. 
Perfect Protection Men possess that 
rare quality which goes hand in hand with 
prosperity. 
Perfect Protection 
writers—plus. 


e life under- 


Men ar 


state agent’s commissions eliminated. 

Unrestricted territory. 

Perfect Protection—the service which succeeds when life 

insurance alone often fails. 

The Reliance Branch Office system of miniature Home 

Offices which provide quick and adequate facilities for 

business transaction. 

An equipped office in the Branch Office cities with no 

cost of overhead. 

The personal counsel and cooperation of Reliance Super- 

visors—salaried Home Office representatives—in agency 

building. 

Reliance Life, which gives its representatives the prestige 
f gressive institution. 


ot 


a strong, pre 


> policy, this institution will never outgrow its ability to 
ntatives. Should you be interested 
a letter to the Home Office will 


‘e to its agency repres¢ 


of Reliance Life operation, 








THE RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 


Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXV, Number XXVII, December 31, 1925; $4.00 per annum, 
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Hotel Headquarters for Insurance Men 











THE EDGEWATER BEACH HOTEL 


5300 Block, Sheridan Road 


On Lake Michigan 


CHICAGO 
1000 Rooms 


This beautiful Hotel affords the ideal location and environ« 
ment for a permanent or transient residence, situated as it is on 
the main artery of travel north and south through Chicago, and 
immediately on the shores of Lake Michigan with a private 
bathing beach, and in addition, eight acres devoted to tennis 
and horseshoe courts, miniature 9-hole golf course, lawns and 
gardens, children’s protected playground and beach promenade; 
ice skating in season. 

Unique in Chicago is the GARAGE, located in the Hotel and 
affording accommodations for 200 cars of resident guests. 

The plan is European exclusively with two excellent restau- 
rants in connection. 

All rooms are with bath and with outside exposure. 


W. M. DEWEY, Manager 


Convention Headquarters for 
many Insurance Organizations 











Full Home Office co-operation enables our agents to 
succeed, 
Desirable territory open to men of ability. 


ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 


The Capitol Life Insurance Company 
CLARENCE J. DALY, President. DENVER, COLORADO 














New 1925 Edition Issued 


NEW YORK INSURANCE LAW 


Annotated 
By WILLIAM EDWARD BALDWIN 
Editor, New York Banking Law, Baldwin's Statute Service, Ete. 





This new edition of the New York Insurance Law contains 

all amendments to January, 1926, with annotations from 

Decisions of the Courts to March, 1925, Rulings of the 
Attorney General, and an Appendix containing 


Miscellaneous Laws Relating to Insurance 
and 


A Summary of the Requirements Relating 
to Fees and Taxes Payable by Insurance 
Companies of New York and Other States 


This is the first printing of the complete 

Insurance Law of New York, since 1922 
Every one requiring knowledge of the New York Insurance Law 

should possess this new and complete book 
Over 450 pages; flexible fabrikoid binding; gilt stamped 
Price $7.50 

The publishers of the 1925 edition of NEW YORK INSURANCE LAW were formerly 
the publishers and own the copyright of Parker’s Insurance Law of New York, a com- 


plete edition of which has not been printed since the year 1922. NEW YORK INSUR- 
ANCE LAW, therefore, takes the place of the former Parker’s Insurance Law of New York 


THE SPECTATOR COMPANY 
sine NEW YORK 











SOUTHLAND 
LIFE INSURANCE 


COMPANY 
DALLAS, TEXAS 





Insurance in Force 


Over $100,000,000.00 


HARRY L. SEAY, 
President 


CLARENCE E. LINZ, 
7 Vice President and Treas. 
camel «=» P, N. THEVENET, 
: a Vice President and Secy. 


P. V. MONTGOMERY, 
Vice Pres. and Actuary 

















CR 
Modern Life Policies 


The agent who can offer to his prospect 
that form of insurance which will best 
satisfy the need, is the man who will put 
the business on his books. Nowadays it 
is the man who can serve best who suc- 
ceeds best. And the man who serves best 
in the life insurance game is the man who 
has the equipment to give the service. 














International Lifemen are completely 
equipped with modern life policies. They 
lack nothing—standard and substandard— 
participating and non-participating in a 
great variety of forms and a reinsurance 
department which can take care of policies 
for large amounts. ‘They can render a 
complete service to the prospect which 
cannot be beat. 


One of the “Why’s” of 


International Life Success 


FASTEST GROWING COMPANY 
IN THE MISSISSIPPI VALLEY 


| International Life Insurance Co. 
| ij St. Louis, Missouri 
DAVID W. HILL, Vice Pres. 











| W. K. WHITFIELD, Pres. 














| W. F. GRANTGES, Vice Pres. and Gen’! Mgr. Agents 
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The Life Insurance Company 


which represents the best ideal 
of service to its policyholders is 
the company which provides the 
most satisfactory business-build- 
ing conditions for its agents. 


The Colonial Life Insurance Company 


of America 


Home Office—Jersey City, N. J. 


YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 




















Central States Life 


Insurance Company 
St. Louis, Mo. 








General Agency Openings 


in 
FLORIDA — ILLINOIS 
TEXAS MINNESOTA 
UTAH SOUTH DAKOTA 





Assets $6,500,000 





Insurance in Force 
$65,000,000 





YOU may be the fellow we want. 
WE may be the Company you want. 


LOUISIANA STATE LIFE INSURANCE CO. 
HOME OFFICE SHREVEPORT, LA. 


J.C. EVERETT, Mer. J. E. LEEPER, Mgr., 
317 Wilson Bldg. P. O. Box 1077, 
Dallas, Texas Little Rock, Ark. 


Will open new terri- 
tory if justifiable. 











Atlantic Life Insurance Company 
RICHMOND, VIRGINIA 


General Agency openings available in: 


West Virginia Kentucky 
Alabama Georgia 
Michigan Texas 


North Carolina 
Assets more than $13,000,000 
HONESTY IS THE BEST POLICY 








to push our five=-point=nine policies. 
Excellent territory. Iowa, Minne= 
sota, Missouri, Nebraska and South 
& Dakota. Liberal contracts for men of 


good reputation. 
“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


Address J. J. SHAMBAUGH, President 
Home Office—Register Tribune Bldg.—Des Moines, Iowa 




















GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


FORT WORTH, TEXAS 
A Progressive Texas Company 
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What Do You Sell? 
ONE. IDE AL Service, Company, or Policy ll 
—which? 
| ici § 
With the Mutual Benefit suc- ; 
F All three are important, of course. But to 
cessive managements have our mind the policy is especially so. If you 
eas agree that the actual contract itself is deserving 
adhered to the principle of mu- of careful attention and comparison on the 
= ‘ s part of the agent, we invite you to consider 
tuality, being dominated by one seriously the United Life policy, “A Policy 
‘i ¥ C Sell.” 
: ideal—that conveyed by the a Any natural death»... ceeseenee $5,000 
e ny acct ent Miduu«a) .«daeenee x 
name of the Company. accident Benthis $60 ber Witte, “°°? 
Also Disability Income, Waiver of 
Premiums, etc. 
THE MUTUAL BENEFIT ALL IN ONE POLICY 
LIFE INSURANCE COMPANY Ij there is an opportunity open in your town, 
tell yen oll saat it. Wittskaa Aueerand | 
Organized 1845 palit , : 
yee ee" _ | UNITED LIFE 
"| HOME FRIENDLY INSURANCE CO. AND ACCIDENT INSURANCE COMPANY 


OF MARYLAND i 
has grown so in popularity until it is now generally conceded to be Concord New Hampshire 


“one of theleading Industrial life insurance companies in America” 
e 
Inquire! ll 


issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for Financial Statement 


GEO. A. CHASE, President 
B. L. TALLEY, Secretary BALTIMORE, MD. 
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AUTOMOBILE INSURANCE 


By AMBROSE RYDER 


PUBLIC LIFE A COMPLETE, STANDARD TREATISE 


Ideal for Agents, Brokers, Adjusters and Underwriters. 
A Handy Reference Book for all Fields of Automobile 


| INSURANCE i ealy a 
Covering this unique and ideally arranged book The Eastern 


Underwriter says it is ‘‘Written in his best and cleverest vein 

by one of the country’s leading experts on the subject.” 
COMPAN y This excellent reference and text-book has been written in 

non-technical language, to fill a long-felt need for some standard 
work on automobile insurance—a book that will be of use to 
the man in the field as well as the man in the office. This book 
will save endless correspondence between the agent and the 
home office on matters pertaining to special coverages, policy 
features, how to insure unusual risks, fleet rating, etc. 


DO YOU KNOW THAT 
THERE ARE MORE THAN 20 DIFFERENT KINDS OF 


HOME OFFICE AUTOMOBILE INSURANCE PROTECTION? 


These and many other matters are carefully explained in 
CHICAGO 
¥, AUTOMCBILE INSURANCE 
ILLINOIS A separate chapter is devoted to SALES METHODS in use 


by successful agents and brokers in various parts of the country. 
A prominent claims man has said: ‘‘I have read Automobile 
Insurance and it has given me a better understanding of some 
automobile insurance problems than I was able to gather 
during many years of practical claims experience.” 
It is an ideal book for young people in insurance offices, who 
are anxious to broaden their knowledge of automobile insurance 


EDWARD H. BURKE LEND THEM A HELPING HAND! 
Price per copy, $3.75 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


PRESIDENT and GEN. MGR. 
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“OUTO F THE ORDINARY” 


Writing Surety Bonds for Your 
Clients, Poor or Rich, is Our Busi- 
ness. In Considering Moral Haz- 
ard, Together With the Merits of 
Any Case—and in Accepting 
Other Than Quickly-Convertible 
Collateral—This Company Offers 
a New and Exceedingly Liberal 
Underwriting Policy 


THE EQUITABLE SURETY 
COMPANY 


HAROLD R. CRONIN, President 
HAROLD SPIELBERG, Vice-Pres. and Gen. Mer. 


130 William St. New York City 





INSURANCE MEN 


General Agents, Solicitors, Auditors, 
Inspectors or Adjusters are 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best”’ 


Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to November 1, 1925, for $2.00 
Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 









































Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


Seectal Representatives desired in Pennsyloanta and Maryland 











a 
s Willing—and Will 


To the Man Who i 


'7¢ are prepared to offer unusual opportunities for money- 
waking NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. wi. HARGROVE, President BEAUMONT, TEXAS 





—— 























We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 





























THE 


December 31, 1925 


SPECTATOR 




















The 
United States Life Insurance 
Company 
In the City of New York 
Organized 1850. Non-Participating Policies 


Only. Over 70 Years of Service to 
Policyholders 


Good Territory for personal producers, under 


direct contract. 


HOME OFFICE 
105-107 Fifth Avenue New York City 





FIDELITY axp SURETY BONDS 


ACCIDENT, HEALTH. BURGLARY, AUTO- 
MOBILE, LIABILITY, PLATE GLASS AND 
WORKMEN’S COMPENSATION INSUR- 
ANCE, 








CAPITAL, $2,450,000.00 
ASSETS, $8,358,829.72 SURPLUS TO POLICYHOLDERS, $3,468,675.94 


Union Inpemniry 
acewsoee, Company ge: .e-« 


New Oricans New York 









































Wilmer L. Moore, President 


“To those who have the experience and ability to become 
successful underwriters we offer attractive general agents 
contracts in the states of Alabama, Kentucky, Louisiana and 


Texas. 


The Southern States Life Insurance Company 


Atlanta, Georgia 


THREE NEW RECORDS of PROGRESS 


A TWENTY-TWO MILLION DOLLAR PRODUCTION 
of new life insurance during June 1925, in honor of Pres- 
ident George Kuhns. 


A NINETY MILLION DOLLAR PRODUCTION of new 
life insurance during the first half of 1925. 


During June 1925, the total of life insurance in force passed 
the EIGHT HUNDRED MILLION DOLLAR mark. 


BANKERS LIFE COMPANY 


Des Moines, Iowa George Kuhns, President 











GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


pregents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia, Michigan, 
Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y 


































ASSETS OVER t 
4 $7.008.990.08 3. 





<= 





GUARANTEE FUND 
+ LIFE 
ASSOCIATION 


OMAHA 






Pure Life 
Insurance 
Protection 


Attractive 
Contracts for 
Men of Ability 








HOME LIFE 


Insurance Company of New York 





ETHELBERT IDE LOW, President 


The 65th Annual Report Shows: 


Premiums received during the year 1924..........ec.e00e: $8,003,453 
Payments to Policyholders and their Beneficiaries in Death 

Claims, Endowments, Dividends, etc.............. mbes 6,321,524 
I Ie ge nea Saw ca ake Sd Gag ee wake eee ease 2,801,996 


Actual Mortality 62.4% of the amount expected. 
RI EE POMINE: Jd. 5 3 c's 6 cone cad Haka ceded ecdadcucaveds 260,530,414 
RR NM a occ dddedeaecdacataand eaawaareeadewad 51,457,218 





For Agency Apply to 


256 BROADWAY NEW YORK 

















2 FOR FOLDER 
SHOWING ELABORATE DISPLAY 
















THE SPECTATOK 

















FOUR YEARS YOUNG 
Our Business in 1924 


Ly Gain 
a >) Income $608,000. ..13-+% 
3, Assets over $1,100,- 


Capital and Surplus 
over $358,000....14+% 

Savings in Mortal- 
ity $73,000 or... 66% 


We have paid to our Policy- 


holders or their beneficiaries 


‘ae since our organization start- 
New Home Office Under ed—$202,476.15. 


Construction 


SALESMEN WANTED 


Minnesota, Iowa, Nebraska, Missouri, Kansas, 
Arkansas, Oklahoma and Texas. 


National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka, Kansas 


























An agency connection- 
plus service 


The Philadelphia Fire and Marine Insur- 
ance Company is a financially strong, power- 
ful organization with an enviable record for 
reliable service. 

These features, combined with a full line 
of desirable policies covering protection on 
property and commercial activities, make 
an agency connection with this company 
most desirable. 


Nie 


JONES d 
NS 
i Si 
eae || 


Write for particulars 


PHILADELPHIA 
FIRE AND MARINE 
INSURANCE COMPANY 


1711 Chestnut Street, Philadelphia, Pa. 
508 Walnut Street, Philadelphia, Pa. 
209 W. Jackson Blvd., Chicago, Ill, 
125 Trumbull Street, Hartford, Conn. 
200 Bush Street, San Francisco, Cal. 
8th Floor Hurt Bldg., Atlanta, Ga. 


GFA SEERTES COCEESEECEESEIITA, 
RD i 
I NS I rn eet) 


YY Eid Rac ances sae 
; ri 
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a ree 


























Helping Out The New Year Wish 


Everybody is wishing everybody else a prosper= 
ous New Year. 

Wishing well is easy and pleasant. Some do 
no more because taking a man by the hand and 
actually helping him to success requires much 
effort and responsibility. 

Wishing well is just the beginning of the 
whole=hearted helpfulness that goes with each 
Lincoln National Life contract. We feel a 
genuine obligation to every man who Links Up 


With The Lincoln. We have the facilities for. 


giving prompt and beneficial co-operation. We 
place all our resources behind the fellow who 
has cast his lot with us. 


idan seat icaaee anand henna 
({ }} if LA, 
(LIN UP (win nae ()) Lan COUN) 


The Lincoln National Life 


~~ [Insurance Co. 
“Its Name Indicates Its Character" 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $400,000,000 in Force 














STATE LIFE 


INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION 
DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the Sole 
Protection of Policyholders 


PROGRESSIVE 83 CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President . 














